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Presentation of information

National Westminster Bank Plc (‘NWB Pic’) is a wholly-owned
subsidiary of NatWest Holdings Limited (‘NWH Ltd’ or ‘the intermediate
holding company’). The term ‘NWB Group' refers to NWB Plc and its
subsidiary and associated undertakings. The term ‘NWH Group’ refers
- to NWH Ltd and its subsidiary and associated undertakings. NatWest .
Group plc (renamied from The Royal Bank of Scotland Group pic on 22
July 2020) is ‘the ultimate holding company’. The term ‘NatWest
Group’ refers to NatWest Group plc and its subsndlary and assocnated
undertakmgs

NWB Pic publishes its financial statements in pounds sterling (‘€' or
‘sterling’). The abbreviations ‘€m’ and ‘€bn’ represent millions and
thousands of millions of pounds sterling, respectively, and references
to ‘pence’ represent pence in the United Kingdom (‘UK’). Reference to
‘dollars’ or ‘$’ are to United States of America (‘US’) dollars. The
abbreviations ‘$m’ and ‘$bn’ represent millions and thousands of
millions of dollars, respectively, and references to ‘cents’ represent
cents in the US. The abbreviation ‘€’ represents the ‘euro’, and the
"abbreviations ‘€m’ and ‘€bn’ represent millions and thousands of
millions of euros, respectively, and references to ‘cents’ represent
cents in the European Union (‘EU’). "

To aid readability, this document retains references to EU legislative
and regulatory provisions in effect in the UK before 1 January 2021
that have now been implemented in.UK domestic law. These
references should be read and construed as including references to
_the applicable UK implementation measures with effect from 1 January
2021. i

Description of business

The -principal entities under NWH Ltd are National Westminster Bank.
Pic (which wholly owns Coutts and Company and Ulster Bank
Limited), The Royal Bank of Scotland plc and Ulster Bank Ireland
DAC.

Principal activities and operating segments -

NWB Group serves customers across the UK and Ireland with a range

" of retail and commercial banking products and services. A wide range
of personal products are offered including curreft accounts, credit
cards, personal loans, mortgages and wealth management services.
NWB Plc is the main provider of shared services for NatWest Group.
This includes the provision of treasury services on behalf of the ring-
fenced bank and NatWest Group.

The reportable operating segments are as follows:

Retail Banking serves individuals and mass affluent customers in the
UK and includes Ulster Bank customers in Northern Ireland. .
.Commermal Banking serves start- up SME commercial and corporate
customers in the UK.
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Private Banking serves UK-connected high net worth, mdlwduals and
their business interests.

Central items & other inc[udes corporate functions, such as treasury,
finance, risk management, compliance, legal, communications and
human resources. NWB Plc is the main provider of shared services
and treasury activities for NatWest Group. The services are mainly
provided to NWH Group, however, in certain instances, where
permitted, services are also provided to the wider NatWest Group

- including the non ring-fenced business.

Business Developments

in December 2020, we acquired a £3.0 billion portfolio of prime UK
mortgages from Metro Bank plc. Growing our mortgage book is an
important strategic priority, as we build.a bank that delivers sustainable
returns for shareholders. The addition of this loan book will supplement
the strong orga?ic growth that we continue to achieve.

Performance overview
The business performance of NWB Group i in the year has been
significantly impacted by the challenges and uncertainty the economy

-continues to face as a result of COVID-19. However, NWB Group has

a robust capital position, underpinned by a resilient, capital generative
and well diversified business. A strong balance sheet and'prudent .
approach to risk means NWB Group is well placed not only to

- withstand COVID-19 related impacts but to provide the right support to

customers in'the tough times to come.

Financial performance in a challenging environment

NWB Group attributable profit for the year was £536 million compared
with £884 million in 2019, reflecting. lower income and significantly -
higher impairment charges primarily due to the current COVID-19
crisis and resulting uncertain economic conditions, partly offset by a
reduction in costs. :

Total income decreased by £208 million compared with 2019 as the
lower yield curve, mortgage margin dilution, subdued business activity
and lower consumer spending due to government measures in
response to COVID-19 were partially offset by strong balance growth.

Operating expenses decreased by £1,081 million compared with 2019
principally due to-lower litigation and conduct costs, reducing the
cost:income ratio from 79.3% to 69.1%.

Impairment losses increased by £1,597 million compared with 2019,
primarily reflecting the deterioration of the economic outlook as a result
of the COVID-19 pandemic driving Stage 2 charges. -

Robust balance sheet with stron'g capital levels ) )
Total assets increased by £71.0 billion to £389.5 billion compared with -

.£318.5 billion at 31 December 2019. This included net increases in

loans to customers - amortised cost of £39.3 billion primarily driven by
growth in retail mortgages and an increase in corporate lending due to
drawdowns against UK Government lending mltlatlves in response to
COVID-19 uncertalnty . .

Customer deposits increased by £51.5 billion as customers sought to
retain liquidity in response to the uncertain economic environment
together with increases of £35.5 billion in cash and balances at central
banks and £12.5 billion in reverse repos as a result.

Common Equity Tier 1 (CET1) ratio increased to 17.8% from 15.9%
due to a £2.6 billion increase in CET1 capital prlmanly driven by a
reduction in the regulatory capital deductions for significant
investments in other financial institutions of £0.4 billion, software
development costs of £0.5 billion due to the implementation of CRR2
amended Article 36 and a £1.0 billion increase for IFRS 9 transitional

‘arrangements on expected credit losgec, which offacts the impact of

the increased impairment losses charged to the attributable profit of -
£0.6 billion. RWAs increased by £5.8 billion to £86.9 billion primarily
due to an increase in credit risk RWAs of £5.7 billion during 2020.



Stakeholder engagement and s.172(1) statement

. Stakeholder engagement and s.172(1) statement
In February 2020 the Board approved its annual objectives and
confirmed the Board's key stakeholder groups, as set out in this
statement. -

During 2020 the Board undertook a variety of activities to engage with
stakeholders and bring their voice into the boardroom. Details are set
out below, together with additional information on related engagement
activities undertaken within NatWest Group which impacted NWB Pic.

This section of the Strategic Report describes how the directors have
had regard to the matters set out in section 172(1) (a) to (f), and forms
the directors’ statement required under sectlon 414CZA, of the
Compames Act 2006. .

NatWest Group's purpose is established by the NatWest Group plc
Board, promoted across NatWest Group and cascaded to subsidiaries
including NWB Plc. In February 2020, and following an extensive
period of stakeholder engagement, the NatWest Group plc Board
approved a new purpose — “We champion potential, helping people
families and businesses to thrive.” .

Various steps were taken during the year to embed NatWest Group’s
purpose in Board discussions and decision-making, helping the Board
to ensure different stakeholder needs were considered. The roles and
responsibilities of the Board and its Committees were enhanced to

ensure a strong focus on purpose was built into their respective Terms

of Reference. Board and Board Committee papers now include a

dedicated section which explains how the proposal or update aligns to’

NatWest Group's purpose, which is complemented by a section
detailing stakeholder impacts. These features, embedded within the
NatWest Group Board paper format, help to ensure that purpose and

" stakeholders remain firmly at the centre of Board discussions. During
the 2020 Board evaluation, directors commented positively on how
NatWest Group's purpose guided Board discussions and decision-
making during the pandemic.

The majority of the Board’s planned direct engagement activity with
stakeholders was unfortunately cancelled in 2020, due to COVID-19
restrictions. Virtual alternatives were arranged where feasible, and
directors were kept informed about stakeholder engagement activity
which was taking place at an operational level via regular and focused
_management reporting. Details are set out below.

Customers

During the year, the Board recelved regular updates on customer
issues through reports from the Chief Executive Officer (CEO) and
business CEOs. Customer lifecycles were a key area of focus during
Board and Executive Committee (ExCo) strategy discussions.
Directors also received targeted management information on progress
against customer service metrics including customer advocacy
measures and complaints data. A dedicated Board session on
customer experience helped to enhance directors’ customer insights
further. This session covered NatWest Group’s Net Promoter and
.CMA (Competition and Markets Authority) scores and directors
provided input and feedback on management'’s plans to enhance
customer experience outcomes. The Board were also regularly
‘updated on the nature and extent of COVID 19 support provided to
customers. .

The CEO and CFO met with customers throughout the year to
enhance relationships and understand their views.

Colleagues
References to “colleagues” in this Report mean all members of the.
workforce (for example, contractors, agency workers).

Colleague voice
The Board promotes colleague voice in the boardroom through a
vanety of channels.

The CoIIeague Advisory Panel (CAP) prowded an lmponanl two-way
communication channel between the Board and colleagues during the
pandemic.
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‘

The CAP was set up in 2018 to help promdte colleague voices in the

' boardroom.

Its membership includes representatives from a range of NatWest
Group's Employee Led Netwarks, unions, management teams and
regional locations, as well as volunteer members unconnected with
existing groups. It continues.to provide a valuable mechanism for
colleagues to gain a greater understanding of the Board's role and
provide feedback to directors. Two-way communication is crucial for
both colleagues and directors and embodies Natwest Group’s open
and inclusive culture.

The CAP met four times in 2020 and all meetings were virtual. In
addition to two scheduled sessions, there were two ad hoc sessions
which supported additional listening and discussion with d|rectors in
light of the challenges related to COVID-19.

Topics discussed in 2020 in addition to COVID-19 colleague and
customer support included embedding purpose, diversity and
inclusion, innovation, executive pay and sustainable banking.

At Board meetings the CAP Chair provided an update on issues
discussed at the CAP and raised specific questions for Board
feedback. Afterwards, the CAP Chair shared the Board's views and
feedback with CAP members. Further information on the CAP can be
found in the NatWest Group pic 2020 Annual Report and Accounts.

Engaging colleagues

Every year colleagues are asked to share their thoughts on what it's
like to work for NatWest Group via a colleague opinion survey. The
results from the 2020 survey, which were considered by the Board in
October 2020, showed a further improvement in colleague sentiment
and NatWest Group is now on or above the global financial services
and global high performing norms across all comparable survey
categones .

.NatWest Group has:continued to listen to colleagues throughout
‘recent times, running COVID-19 pulse surveys and increasing

dialogue with colleagues on equality and inclusion through a
‘Supporting Black, Asian and Minority Ethnic’ colleague survey.
NatWest Group has also continued to take part in the Banking
Standards Board's (BSB) annual assessment of culture in UK banking.
In the 2020 BSB survey NalWesl Group results overall have improved
slightly. ’ . .

Employee consultation

Having ongoing discussion and engagement with a number of
employee representatives such as trade unions and work councils is
vital and NatWest Group regularly discusses deveiopments and
updates on the progress of strategic plans with these groups.

Speak Up-

One of the ways colleagues can report concerns relatlng to wrong
doing or misconduct is via Speak Up, NatWest Group’s whistleblowing
service. When colleagues were asked if they feel safe to speak up

88% responded favourably, reflecting continued improvement in
results for this question. In 2020, 441 cases were raised compared to -
458 in 2019.

Developing colleagues

Becomlng a learning organisation is a strateg|c priority for NatWest
Group, which is committed to preparing colleagues for the future by
supporting them develop their knowledge, skills and-behaviours in
critical capability areas. In 2020 the NatWest Group Academy was
launched, providing colleagues with access to a wide range of learning
content to support them develop for their jobs today, and careers
tomarrow. More information can be found in the NatWesl Group plc
2020 Annual Report and Accounts and on natwestgroup.com
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Investing in colleagues '

At the start of 2020, NatWest Group Iaunched its People Pledge - a
set of commitments made in response.to what- colleagues said meant
most to them; helping colleagues develop skills, supporting their
wellbeing and creating an inclusive workplace, helping customers
thrive, investing in teams and helping colleagues make a difference.

Wellbeing

As a strong component of making NatWest Group a purpose -led
organisation, an established wellbeing strategy is key. NatWest
Group’s Wellbeing strategy is delivered against four pillars; Physical,
Mental, Social and Financial. Further details can be found in the
NatWest Group plc 2020 Annual Report and Accounts and on
natwestgroup. com

“Inclusion

NatWest Group is proud to be building an inclusive bank which is a
"great place for all colleagues to work. NatWest Group's inclusion
guidelines apply to all colleagues globally and. focus on five key
priorities — LGBT Innovative, Gender Balanced, Disability Smart, . -
Ethnically Diverse, all leading to Inclusive Culture. Detailed information
can be found in the NatWest Group plc 2020 Annual Report and
Accounts and on natwestgroup.com.

NatWest Group has been recognised for work on Equality, Diversity
and Inclusion in 2020 by retaining position in the Times Top 50
Employers for Women; being Exemplary Level in the Scottish Carer
Positive Campaign; being a Top Global Stonewall employer; being a
Top Ten Employer in the investing in Ethnicity Maturity Matrix; and
rated as Gold in the Business Disability Forum benchmark.

Employment of people with disabilities

NatWest Group policy is that people with disabilities are given full and
fair consideration for employment and subsequent training, career
development and promotion based on merit.” If colleagues become
disabled, it is the policy of NatWest Group, wherever possible, to retain
them in their existing jobs or re-deploy them in suitable alternative
duties. .

Regulators

The Board recognises the importance of open and continuous
dialogue with regulators. In 2020, the focus of regulatory engagement
was inevitably on NatWest Group’s COVID-19 response, and in
‘particular the support being offered to customers, with other topics
discussed by directors with regulators including strategy, operational
resilience, board effectiveness and financial crime.

Representatives from the Prudential Regulation Authority (PRA)

attended the July 2020 Board meeting to present and discuss the

. findings arising from its Periodic Summary Meeting for NatWest
Group. In September 2020, representatives from the Financial’

. Conduct Authority (FCA) joined the Board meetrng to present and
discuss its annual Firm Evaluation letter.

The Chairman and executive directors have regular meetings with the
PRA and FCA. In addition, individual non-executive directors engage
regularly with regulators through Continuous Assessment and
Proactive Engagement meetings. The Board also receives regular
reports on regulatory matters from the Chief Legal Officer and General
Counsel.

Suppliers

The Board is mindful of the role suppliers’ play in ensuring a reliable
service is delivered to customers, and of the importance of .
relationships with key suppliers, particularly in the current environment.

Although directors were unable to meet with supplier representatives

.in person, as they have done previously, they were kept informed on
progress against relevant key performance indicators, including
payment practices, through management reporting. )

“In particular, the Board noted the actions taken to support suppliers’

cashflow during 2020 (which consisted of moving all UK and Republic

of Ireland supplier payments to immediate release).
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The Group Chief Administrative Officer provided regular updates to the
Board, including on key external partnershlps and supply chain
resilience.

- The Board noted NatWest Group’s 2019 Modern Slavery Act

Statement, which sets out the steps that NatWest Group is taking'to
tackle modern slavery and human trafficking within its busrness supply
chain and sphere of influence.

) More information on NatWest Group’s Modern Slavery Act Statement

and Human Rights statement can be found in the NatWest Group plc
2020 Annual Report and Accounts. .

.Community and environment

Directors enhanced their knowledge and understanding of climate
issues through a dedicated.training session led by management which
included a presentation by Lord Stern (NatWest Group's independent
climate change adviser) on external developments as well'as updates
on climate change risks and opportunities. In addition, the Board
received a foundational online learning module on the impact of
climate change on financial services and directors have been offered
further optional training from the Cambridge Institute for Sustalnablhty
Leadership.

Management reporting on climate, strategy, ambition and risk

-management activities features on both Board and Board Committee

agendas to support targeted monitoring and oversight. Further details ’
on NatWest Group’s response to climate change can be foun‘d within  «
the NatWest Group plc 2020 Annual Report and Accounts. .

The Board were regularly updated on NatWest Group's wider
community engagement activities throughout the year, with particular
emphasis on the COVID-19 support provided to local communities.

‘How stakeholder interests have influenced decision-making
NWB Plc recognises the importance of engaging with stakeholders
and understanding their views, to help inform its strategy and Board

discussions and decision-making.

Relevant stakeholder interests, inoluding those of colleagues,

customers, suppliers and others are considered by the Board during its
discussions and when it takes decisions. NWB Plc defines principal
decisions as those that are material, or of strategic importance to NWB
Plc, and also those that are significant to any of its key stakeholder
groups. '

In making its décisions, the Board considers the outcomes of relevant
stakeholder engagement, as well as the need to maintain a reputation
for high standards of business conduct, the need to act fairly between
the members of the company and the Iong -term consequences of its
decusmns

The following case study provides an example of stakeholder interests
and the factors set out in section 172 of the Companies Act 2006 have
been considered in Board discussions during 2020.

Case study Supporting our Black Asran and Mmornty Ethnic
Commrtments

In June 2020, in response to the Biack Lives Matter movement, the
CEO asked the global ¢o-chairs of NatWest Group’s Multicultural
Network to set up a.taskforce to listen, analyse and deliver a set of
commitments to address the key barriers facing Black, Asian and
Minority Ethnic colleagues, customers and communmes (the -
‘Taskforce’). ‘
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The launch of the Taskforce was reported to the Board, which was
keen to be kept informed of the Taskforce's progress. The Board
received regular updates from the CEO_covering various aspects of
the Taskforce’s work including the all-colleague listening survey,
colleague communications and executive management's engagement
with the Taskforce as it worked to finalise its recommendations. The
CEOQ also facilitated a discussion at the Jupne 2020 meeting of the CAP
on NatWest Group's response to Black Lives Matter and the work of °
_ the Taskforce, the outputs ‘of which were reported back to the Board in
July 2020

The Taskforce co-leads were invited to attend a Board meeting in
‘September 2020 to present directly to the Board on the work of the
Taskforce. They explained to the Board how the 10 Commitments for
engaging with Black, Asian and Minority' Ethnic colleagues, customers
-and communities had been developed; how the outputs of the work
would be communicated; and the learnings from the work, and that-
there was clear alignment between the work of the Taskforce and
NatWest Group's purpose in terms of champlonrng potential..Following
engagement by the Taskforce with the CEO and Executive Committee,

+
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" a new target.of 3% of Black colleagues in senior UK roles by 2025 had

been agreed in response to there being a higher under-representation
of Black colleagues in senior UK roles. This new target would be in
addition to our existing target to have at least 14% Black, Asian and
Minority Ethnic leaders in senior UK roles by 2025. The Taskforce co-
leads also responded to questions from the Board on topics such as
colleague experiences and support from non- Black, Asian and,

- Minority Ethnic colleagues

The Board wholeheartedly endorsed the work of the Taskforce and
confirmed its support for the 10 Commitments including the
introduction of a new target to have 3% of Black colleagues.in senior
UK roles by 2025. A subsequent update to the Board was provided on
the publication of the Taskforce's report ‘Banking on Racial Equality; A

Roadmap for‘Positive Change’ mcludlng the key insights from the

report

Further details on how NatWest Group engages with its stakeholders
can be found in the NatWest Group pic 2020 Annual Report and
Accounts and on natwestgroup. com



‘ Board of directors and secretary

Approval of Strategic report

The Strategic report for the year ended 31 December. 2020 set out
onpages to was approved by the Board of direclors an 18
February 2021. - -

\b“, &ydw\

8y order of the Board
Jan Cargill

Company Secretary
18 February 2021

Chalrman
Howard Davies

Executive directors
Alison Rose_(CEO)
Katie Murray (CFO)

Non-executive diroctors . -
Robert Gillespie

Francesca Barnes

Graham Beale Yasmin Jetha
lan Cormack Mike Rogers .
Patrick Flynn - - Mark Seligman
Morten Friis Lena Wilson

Mike Rogers

Remunération

Mark Seligman ]
Audit, Nominations, Remuneration

Lena Wilson
Remuneration, Risk
Chilef Governance Ofﬁcor and Company &acmtary

Jan Carglll

Other Board changes in 2020

. Alison Davis (non-executive director) resngned on 31 March 2020

Baroness Noakes (non-executive director) resigned on 31 July )
2020 .

Board and committees

Chalirman
Howard Davies
Nominations (Chair)

Executive directors
Alison Rose '
Katie Murray

Independent non-executive directors
Francesca Barnes

Graham Beale
. Senior Independent Director
Audit, Nominations, Risk

Jan Cormack .
Audit, Remuneration, Risk (Deputy Chair)

Patrick Flynn
Audit (Chair), Nommallons Risk

Morten Friis o .
Risk (Chair), Audit, Nominations

Roberl Gillespie
,Remuneratlon (Chalir), Audlt Nomlnauons. Risk

Yasmin Jetha
Remuneration
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Auditor
Emst & Young LLP

_ Chartered Accountants and Stalutory Auditor
‘25 Churchill Place

London E14 S5EY-

Registered office and Head office
250 Bishopsgate
London, EC2M 4AA

" Telephone: +44 (0)20 7085 5000.

. Other principal offices.

Ulster Bank Limited
11-16 Donegall Square East
Belfast 871 5UB Northern Ireland

Coutts & Company
440 Strand
London WC2R 0QS

.Lombard North Centrat PLC

250 Bishopsgate
London EC2M 4AA

- Natlonal Westminster Bank Plc
‘Registered in England No. 929027 .

Key: -

Audit member of the Audit Committee
Nominations ber of the Nominations Committee .
Remuneration’ member of the Performance and Remuneration Committee

Risk - . member of the Board Risk Committee

For additional detail on the activities of the Commnttees above
refer fo the Report of the directors



Top and emerging risks

A continuous process is used to |dent|fy and manage NWB Group's top and emerging risks. These are risks that could have a signifi cam
negative impact on the ability to operate or meet strategic objectlves

External

COVID-19

The COVID-19 pandemic has had a material adverse impact on NWB Group and its customers. NWB Group
responded quickly to the elevated credit risks through active portfolio management including adjustment of risk
appetite, proactive customer contact strategies and scenario analysis. NWWB Group has participated in
government initiatives to support customers during the crisis including the Bounce-Back Loan Scheme which
could increase conduct, reputational and fraud risks. High uncertainty remains on the future evolution of the virus
and the ultimate impact of the pandemic. While the strategy is being adapted in response, the COVID-19 crisis
could impede NWB Group’s ablllty to meet its targets and delrver its purpose-led strategy.

Economic and Political
Risks

NWB Group is exposed to the economic and political risks facing the UK including a weaker than expected
economic recovery from Covid-19, the prospect of negative interest rate policy and the UK's exit from the EU. A
range of complementary approaches is used to mitigate these risks including scenario planning and stress-

. testing. In 2020, NWB Group implemented plans to prepare for the UK’s withdrawal from the European Union and

continues to monitor geopolitical risks -alongside domestic political risk including developments in relation to a
Scottish independence referendum. In the longer term, demographic change, high levels of debt and inequality
could all have financial impacts. As a result, these risks are closely monitored with strategic plans adapted as
appropnate .

Climate Related Risks

NWB Group expects to face significant risks in connection with climate change and the transition to a low carbon
economy. These risks are subject to rapidly increasing prudential and regulatory, political and societal focus, both -
in the UK and internationally. Embedding climate risk into NWB Group's risk framework and-adapting NWB

Group s operations and business strategy to address the risks is in line with the purpose-led strategy.

Cyber Threats

NWB Group experiences a constant threat from cyber-attacks both directly and to its supply chain, underlining
the importance of due diligence with the third parties on which NWB Group relies. NWB Group operates a multi-
layered approach to its defences and continues to invest significant resources in the development of cyber
security controls and capability'designed to minimise the potential effect of cyber-attacks.

Competitive
Environment

| NWB Group operates in markets that are highly competitive raising the threat of a loss of market share and.

reduced revenue and profitability. The risks mainly relate to changes in regulation; developments in financial
technology (including digital currency), new entrants to the market and shifts in customer behaviour. NWB Group
closely monitors the competitive environment and adapts strategy as appropriate to deliver innovative and

~ compelling propesitions for customers,

Regulatory, Legal &

NWB Group operates in a highly regulated market. Regulations are constantly evolving and could adversely
impact the Group including capital, liquidity and funding requirements, enhanced data privacy requirements and
the management of financial crime. This includes the possibility of dividend suspensions or restrictions. NWB
Group implements new regulatory requirements, where applicable, and incorporates the implications of related

Conduct Risks changes in its strategic and financial plans. This includes the transition from the use of interbank offer rates
(IBORs), including LIBOR, to alternative risk-free rates. While a programme to manage the transition is underway,
uncertainties around the transition represent a number of risks including elevated legal and conduct risks.

Internal . :
NWB Group continues to manage and implement change in line with its strategic plans while assessing .
Change Risk implementation risks and taking appropriate mitigating action. In addition, NWB Group continues to monitor and

strengthen its control environment through robust governance and controls frameworks.

Third Party Suppliers

Operational risks arise from NWB Group's reliance on third party suppliers to provide a range of services
including IT: NWB Group is diligent in its screening of suppliers to mitigate these risks with strict contractual
obligations governing supplier relationships and activity.

'IT System Resilience

| NWB Group continues to invest in IT infrastructure to prevent customer service disruption, which could result.in

reputational and regulatory damage. To mitigate these risks, a major investment programme has significantly
lmproved the resilience of the systems. and. further progress is expected.

Data Management

NWB Group relies on the effective use of accurate data to support operations and dehver its strategy. Failure to
produce high-quality data and/or the ineffective use of such data could result in a failure to deliver NWWB Group's
strategy, including reducing costs and meeting customer expectations. NWB Group is focused on implementing a
long-term data strategy alongside control and policy framework enhancements governing data usage.,
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Financial review-

Summary consolidated income statement for the year ended 31 December 2020

Year ended

Retail. Cnmnlnercial Private  Central items 31 December 31 December
king Banking Banking . & other 2020 2019 Variance
. £m £m - £m £m £m £m * fm %
Net interest income - 3,114 2,302 ' 466 (72) 5,810 5,836 (26) ‘nm
'_ Non-interest income 272 934 251 1,688 3,145 3,327 (182) (5)
‘Total income ©.3,386 03,236 . 717-.° .1,616 - 8,955 9,163 (208) (2)
Operating expenses  (2,064) - (2,011) (452) (1,657) © . (6,184) (7.265) 1,081 (15)
Profit/(loss) before impairment losses 1,322 1,225 265 (41) 2,771 - 1,898 873 46
impairment losses ' (669) (1,378) (106) .(16) (2,169) (572) (1,597) 279
‘Operating profit/(ioss) 653 _(153) . 1589 © " (B7) - 602 1,326 (724) (55)
Tax charge . ) ‘ C B (66) (442) 376 (85)
Profit for the year . 536 884  (348) (39)
Notable items within operating expenses :
Strategic costs 728 907
" PPI (release)/costs (175) 603
Key metrics and ratios 2020 - 2019
Cost:income ratio (%) - 69.1%  79.3%
Loan impairment expected credit loss rate (bps) 78 24
CET1 ratio (%) 17.8 15.9
Leverage ratio (%) 4._7; 5.0
Risk weighted assets (RWAs) (Ebn) 86.9 81.1 ’

NWB Grdup reported a profit of £536 million compared with £884
million in 2019, driven mainly by an increase in impairment losses of

. £1,597 million reflecting the deterioration of the economic outlook as a
resuit of the COVID-19 pandemic, together with a decrease in total
income of £208 million, partially offset by a reduction in operating
expenses of £1,081 million. .

Total ingome decreased by £208 million, or 2%, to £8,955 million
compared W|th £9,163 million in 2019.

Net mlerest mcome decreased by £26 million to £5,810 millioh
compared with'£5,836 million in 2019, reflecting the lower yield curve
and mortgage margin dilution, partially offset by a substantial increase
in asset volumes as a result of mortgage lending growth and
drawdowns against UK Government lending schemes:

. Non-intérest income decreased by £182 million to £3,145 million
compared with £3,327 million in 2019. Net fees and commissions

‘ decreased by £339 million to £1,384 million due to regulatory changes,
subdued business activity and lower customer spending resulting. from

. government measures in response to COVID-19 in 2020. Other non-
interest income increased by £157 million to £1,761 million compared
with £1,604 million in 2019, as a result of a £208 million increase in
recharges to other NatWest Group entities.
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Other key drivers include: . g

. an increase in hedging-related income of £75 million;

e increased income from asset sales of £25 million;

"« . adecrease of £108 million in income related to the disposal
of subsidiaries, branches and property; and

. a £25 million increase in fair value losses.
Operating expenses decreased by £1:081 million, or 15%, to £6,184
million, compared with £7,265 million in 2019, primarily due to PPI
provision releases of £175 million in 2020, compared with a charge of
£603 million in 2019, partly offset by other conduct provision charges
in 2020. Other reductions reflect our continued transition from physical.
to digital, the optimisation of our property footprint and lower
investment spend.

Strategic costs 6f £728 million include charges related to reductions in

the property portfolio and restructuring costs incurred to achieve
operating and cost efficiencies.

Impairment losses increased by £1,597 million, or 279%, to £2,169
million compared with £572 million in 2019, primarily reflecting the
deterioration of the economic outlook as a result of the COVID-19
pandemic driving Stage 2 charges Thie level of Stage 3 defaults
remains low.



Financial review
Segmental performance -

Retail Banking .
Operatlng proft was £653 million, compared wnh £801 million in 2019.

Net lnterest income decreased by £229 m|II|on to £3,114 million
compared with £3,343 million in 2019, reflecting the low interest rate
‘environment, contraction of the yield curve and mortgage margin
pressure,.partially offset by £17.9 billion balance growth in mortgages.

Non;interest income decreased by £484 million to £272 million,
compared with' £756 million in 2019, primarily driven by a reduction of

£251 million in net fees and commissions arising from FX transactions, .

facility arrangement fees, current accounts and card services due to
regulatory changes, lower customer spending and transaction levels

. following the government measures taken in response to COVID-19.

- Other non-interest income decreased by £233 million reflecting a

. reduction of £140 million in income.from services recharged and a £58
million loss on the acquisition of a mortgage portfolio from Metro Bank
plc in 2020, compared with £36 million of dlsposal gains in 2019.

Operatmg expenses decreased by £905 million to £2,064 million
compared with £2,969 million in 2019, primarily due to PP provision
releases of £175 million in 2020, compared with a charge of £603
million in 2019, partly offset by other conduct provision charges in
2020. The remaining decrease reflects reductions in headcount
enabled by digital transformation benefits and increased digital
adoption, lower fraud costs and COVID-19 slowung down investment
spend.

Impairment losses increased by £340 miillion to £669 million,
compared with £329 million’in 2019 reflecting significant Stage 2 uplifts
taken in the first half of 2020 due to the impact of the COVID-19
pandemic on the economic outlook.

Loans to customers - amortised cost increased by £16.2 billion to -
£152.4 billion, driven by gross new mortgage lending growth and the
purchase of a £3.0 billion mortgage portfolio from Metro Bank plc
partially offset by redemptions.

Customer deposits increased by £17.7 billion to £138.7 billion primarily -

due to a higher volume of demand interest bearing deposits and
savings deposits as customers sought to retain liquidity and reduce
spending as a result of government measures in response to COVID-
19. . \

Commercial Banking :
Operating loss was £153 million, compared with a profit of £784 mllllon
in 2019.

Net interest income decreased by £136 million to £2,302 million,
compared with £2,166 million in 2019, reflecting the lower yield curve -
‘impacting deposit returns and increased liquidity portfolio costs from
higher deposits volumes, partially offset by higher lending volumes
from drawdowns against government lending schemes

Non-interest income decreased by £240 million to £934 million,
reflecting a £122 million decrease in net fees and commissions, due to
subdued transactional business activity following the government
measures taken in response to COVID-19. Other non-interest income
decreased by £118 million reflecting a reduction of £98 millionin
income from services recharged, higher fair value and disposal losses.

Operating expenses decreased by £298 million to £2,011 million, -
compared with £2,309 million reflecting a reduction of £54 million in
litigation and conduct costs, £50 million lower staff costs due to
headcount reduction and other staff cost reductions,-combined with
.decreased back office and allocated shared services costs. This was
" partly oftset by £18 million lower VAT recoveries.
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Impairment losses increased by £1,131 miillion to £1,378 million,
compared with £247 million in 2019, primarily reflecting the
deterioration of the economic outlook as a result of the COVID-19
driving significant Stage 2 charges, with total Stage 3 charges of £189
million, including a small number of single name charges.

Loans to customers - amortised cost increased by £9.1 billion,
reflecting £9.6 billion higher lending volumes from drawdowns against
government scheme lending, partially offset by higher loan provisions.

Customer deposits increased by £26.8 billion as customers built and
retained liquidity in light of economic uncertainty combined with the
impact of government and central bank actions in response to COVID-
19.

Private Banking
Operating profit was £159 million compared with £286 miillion in 2019

Net.interest income decreased by £45 million to £466 million,
compared with £511 million in 2019, impacted by decreased rates and
lower funding income, partially offset by increased lending volumes.

Non-interest income increased by £12 million to £251 miillion in 2020,
driven by an increase in net fees and commissions due to the Private
Client Advice business which transferred from Retail Bankmg in 2020
and higher assets under management.

Operating expenses decreased by £19 million to £452 million in 2020,
driven by lower back office operations costs and litigation and conduct
provision releases. This was partly offset by an increase in costs
related to the Private.Client Advice business transferred from Retail

" Banking in 2020 and higher spend on transformation projects.

Impairment losses increased by £113-million to £106 million,

‘compared with £7 million release in 2019, mainly due to. Stage 1 and 2

charges reflecting the deterioration in the economic outfook, with total
Stage 3 charges of £15 million in 2020.

Loans to customers - amortised cost increased by £1.5 billion to £16.3
billion, driven by £0.9 billion growth in mortgage lending and £0.7

- billion increase in corporate lending.

Customer deposits increased by £3.9 billion to £30.3 billion, mainly

due to growth in demand interest-bearing and non-interest beanng
account balances.

Central items & other

Operating loss was £57 million in 2020 compared with £545 million in
2019. .
Total income increased by £642 million to £1,616 million in 2020,
compared with £974 million in 2019, reflecting a £446 million increase
in income from the recharging of shared services and £316 million .-
increase in bond disposal gains and other treasury income, partially
offset by non-repeat of prpperfy related income and FX recycling gains .
in 2019.

.

' Operating expenses increased b); £141 million to £1,657 miillion,

compared with £1,516 million in 2019. In 2020, £1,396 million of the
total expenses were recovered through service charges which are
presented within non-interest income.

Impairment losses increased by £13 million to £16 millibn, compared
with £3 million in 2019, mainly qUe to increased expected credit loss
on finance lease receivables.



Financial review

Summary consolidated balance sheet as at 31 December 2020

2020

2019 Variance
£m £m £m %
Assets . Lo :

Cash and balances at central banks 162,983 27,457 35,526 " 129
Derivatives . 3,288 3,302 (14) nm
Loans to banks - amortised cost 3,344 3,325 19 1
Loans to customers - amortised cost ’ 271,581 232,313 39,268 17
Amounts due from holding compames and fellow sub5|d|ar|es 3,305 3,828 (523) (14)
Other financial assets 37,995 40,948 (2,953) @
" Other assets 7,043 7,320 277) - (4
_Total assets 389,539 318,493 71,046 22

Liabilities : : . :

. Bank deposits 14,871 15,505 (634) 4)

" . Customer deposits 293,605 242 117 - 51,488 21
Amounts due to holding companies and fellow subsrdlanes 37,559 21,447 16,112 s 75
Derivatives 6,552 4,898 1,654 34
Other financial liabilities - 10,383 8,307 2,076 25
Subordinated liabilities 1,230 1,242 (12) (1)
Notes in circulation 1,012 842 " 170 20
Other liabilities 4,435 4,463 (28) 1)
Total liabilities 369,647 298,821. 170,826 24
Total equity 19,892 19,672 1. 220° 1
Total Ilabllmes and equny 318,493 71,046 22

Total assets increased by £71.0 billion to £389.5 bllllon at 31
December 2020, compared with £318.5 billion at 31 December 2019.

Cash and balances at central banks increased by £35.5 billion to £63.0
billion, compared with £27.5 billion at 31 December 2019, driven by
increased deposits and a £14.0 billion liquidity switch from The Royal ,
Bank of Scotland pic (RBS pic) to NWB Pic to maintain the operational
buffer in the Bank of England account. The increases were partially
offset by a net-£5.0 billion reduction related to Term Funding Scheme
(TFS) repayments and a Term Funding Scheme with additional
incentives for SMEs (TFSME) drawdown in the year, and £2.0 billion
decrease due to liquidity portfolio.optimisation activity. The net impact
of issuance activity was neutral, as £6.8 billion of hew issuances was

. offset by £6.6 billion of covered bond maturities and debt redemptions.

Loans to customers — amortised cost increased by £39.3 billionto -
£271.6 billion, compared with £232.3 billion at 31 December 2019,

" reflecting £18.8 billion of strong gross new mortgage lending growth,
partially offset by redemptions, and the purchase of a £3.0 billion
mortgage portfolio from Metro-Bank plc, £9.8 billion growth in

corporate lending due to drawdowns against UK Government lending -

. schemes in response to COVID-{9 and £12.5 billion higher volume of
reverse repos.

Amounts due from holding companies and fellow subsidiaries

. decreased by £0.5 billion to £3.3 billion, compared with £3.8 billion at
31 December 2019, reflecting a decrease of inter company balances
with entities outside the ring-fenced bank.

Other financial assets decreased by £3.0 billion to £38.0 billion,
primarily reflecting the net impact of sales, maturities and purchases of
bonds which form part of the treasury liquidity portfolio. .

Other assets decreased by £0.3 billion to £7.0 billion,_réﬂecting
decreased tangible assets due to the ongoing optimisation ‘of the
property portfolio.

\
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389,539

Bank deposits decreased by £0.6 billion-to £14.9 billion, driven by a
.net £5.0 billion repayment of the TFS / TFSME facilities, partially offset”
by an increase in repos of £4.1 billion and additional‘third party
deposits of £0.3 billion.

Customer deposits increased by £51.5 billion to £293.6 billion, as
* customers sought to retain liquidity and reduced spending in’ response
to COVID-19.

Amounts due to holding companies and fellow subsidiaries increased
by £16.1 billion to £37.6 billion, compared with £21.4 billion at 31 ;
December 2019, primarily due to a £14.0 bnlllon cash transfer from
RBS plc.

Derivative liabilities increased by £1.7 billion to £6.6 billion, compared
with £4.9 billion at 31 December 2019, due to the valuation of
derivative products used to hedge the hqundlty portfolio, drlven by
ﬂoatlng rate decreases.

Other financial liabilities increased by £2.1 billion to £10.4 billion,

compared with £8.3 billion at 31 December 2019, driven by £3.1 billion

payable to Metro Bank plc for the acquisition of its mortgage book in

December 2020 and £1.7 billion of commercial paper issuances, offset
" by a £2.9 billion decrease due to maturity of covered bonds.

 Total equity increased by £0.2 billion to £19.9 billion, compared with
£19.7 billion at 31 December 2019. The increase reflects attributable
profit for 2020, partially offset by 1ower cash flow hedge reserves of
£0.2 biltion and lower merger reserves of £0.2 billion.
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Presentation of information

Where indicated by a bracket in.the margins, certain information in the
Risk and capital management section (pages 11 to 73) is within the
scope of the Independent auditor’s report: Risk and capital
management is generally conducted on an overall basis within’
NatWest Group such that.common policies, procedures, frameworks
and models apply across NatWest Group. Therefore, for the most part,
discussion on these qualitative aspects reflects those in NatWest
Group as relevant for the busmesses and operatlons in NWB Group..

Update on COVID-19

The unprecedented challenge posed by the-global pandemic — for
families, businesses and governments around the world.— also led to a
number of significant risk management challenges. NWB Group
remained committed to supporting its customers while operating safely
and soundly in line with its strategic objectives. Most notably, the credit
risk profile was heightened due to deteriorating economic conditions.
NWB Group provided a significant level of payment holidays during the
crisis, and facilitated a high volume of loans through the UK
government CBILS, CLBILS and BBLS.initiatives. This is detailed in
the Credit risk section.

In addition, NWB Group's operational risk profile became heightened
due to the need to adapt working methods and practices to large-scale
working from home and the requirement to respond to the crisis — and
provide customer support — at pace.

As a result of its strong balance sheet and prudent agproach to risk
management, NWB Group rémains well placed to withstand the

. impacts of the pandemic as well as providing suppon to customers
when they need it most.
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Risk management framework

Introduction

NWB Group operates under NatWest Group’s enterprise wide risk
management framewaork, which is centred around the embedding of a
strong risk culture. The framework ensures the governance,
capabilities and methods are in place to facilitate risk management
and.decision-making across the organisation.

The framework ensures that NWB Group's principal risks — which are
detailed in this section — are appropriately controlled and managed. In
addition, there is a process to identify and manage top risks, which are
those which could have a significant negative impact on NWB Group’s
ability to meet its strategic objectives. A complementary process

- operates to identify emerging risks. Both top and emerging risks are
reported to'the Board on a regular basis alongside reporting on the
principal risks.

Risk appetite, supported by a robust set of principles, policies and
practices, defines the levels of tolerance for a variety of risks and
provides a structured approach to risk-taking within agreed
boundaries.

All NWB Group colleagues share ownership of the way risk is
managed, working together to make sure business activities and
policies are consistent with risk appetite.

The methodology for setting, governing and embedding risk appetite is
being further enhanced with the aim of revising current risk appetite
processes and increasing alignment with strategic planning and
external threat assessments.

Culture .
Culture is at the centre of both the risk management framework and
risk management practice. NatWest Group’s risk culture target is to
make risk part of the way employees work and think.

A focus on leaders as role models, and action to build clarity, develop

capability and motivate employees to reach the required standards of

behaviour are key to achieving the risk-culture target. Colleagues are

expected to:

e Take personal responsibility, for understanding and proactively
managing the risks associated with individual roles.

Respect risk management and the part it plays in daily work. .
Understand the risks associated with individual roles.

Align decision-making to NatWest Group’s risk appetite.
Consider risk in all actions and decisions.

Escalate risks and issues early; taking action to mitigate risks and
" learning from mistakes and near-misses.

Challenge others’ attitudes, ideas and actions.
Report and communicate risks transparently.

The target risk culture behaviours are embedded in Our Standards and
are clearly aligned to the core values of “serving customers”, “working
together”, “doing the right thing” and “thinking long term”. These act as
an effective basis for a strong risk culture because Our Standards are
'used for performance management, recruitment and development.

Training

A wide range of ledrning, both technical and behavioural, is offered
across the risk disciplines. This training can be mandatory, role-
specific or for personal development and enables colleagues to
develop the capabilities and confidence to manage risk effectively.

Our Code

NatWest Group’s conduct guidance, Our Code, provides direction on
expected behaviour and sets out the standards of conduct that support
the values. The code explains the effect of decisions that are taken
and describes the principles that must be followed.

These principles cover conduct-related issues as well as wider
business activities. They focus on desired outcomes, with practical
guidelines to align the values with,commercial strategy and actions.
The embedding of these principles facilitates sound decision-making
and a clear focus on good customer outcomes.

If conduct falls short of NatWest Group’s required standards, the
accountability review process is used to assess how this should be
reflected in pay outcomes for those individuals concerned. The-
NatWest Group-wide remuneration policy ensures that the
remuneration arrangements for all employees reflect the principles and
standards prescribed by the PRA rulebook and the FCA handbook.
Any employee falling short of the expected standards would also be
subject to Internal disciplinary policies and procedures. If appropriate,
the relevant authority would be notified.

"



_Risk and capital management:

Risk management framework continued

Governance

Committee structure e :

The diagram shows NWB Group's risk committee structure in 2020 and the main purposes of each committee.

Notes:

(1)
@
(3)
4)
(5)

(6

NWB Plc Board
Considers material risks and approves, as appropriate, actions recommended by the Board Risk Committee. Monitors

performance against risk appetite. Reviews and approves risk appetite measures for capital adequacy, liquidity & funding,
earnings volatility, cyber security and strategic and operational resilience.

—— , . |

Board Risk - . ’ ) .. Audit Committee
Committee ’ .
Provides oversight and advice Assists the Board in carrying
"to the Board on current and . ) ) out its accounting, internal
' - future risk exposures, future - . ’ . control and financial reporting
risk profile and risk appetite. . responsibilities. Reviews the
" Oversees the effectiveness of : - effectiveness of the system of
the risk management . : internal controls relating to
‘framework within NWB Plc and ) - financial management and-
(with the Audit Committee) the ’ compliance with financial
system of internal controls ’ ’ . reporting, asset safeguarding
required to manage risk. . and accounting laws.
_Executive Risk - Executive Committee!® ’ Asset & Liability
s Commit;eeg?Eo ‘ Supports the CEO in discharging - Managemen(Committee‘f‘
upports the in ° . indivi ’ . .
reviewing and challenging all " | reftecting tne sutvonty aelegatea | Subports the CFO in overssaing
material risk and control to her.by the NWB Plc.Board. ' . Nv?/; :cflve managegsfen 0
matters. Approves the risk . Reviews, challenges and I Ic’s current anc u_t:re .
management framework and (- debates all aspects of NWB Pic, balance sheets, e nsurlngt.tt =y
~ oversees its implementation. ’ including strategic, financial, operatlg within Ssl;‘appe e,
. Reviews and recommends . capital, risk and operational b poricies and ¢ osen”
the cascade of ' issues. Supports thie CEO in ’ usune;ss s_t;ategylats we ‘Zs
material risk appetite to forming recommendations to the comlp y with regulatory an
subsidiary businesses.  * . Board and committees. - legal requirements.

Business and function risk committees

Risk committees review and monitor all risks; providing guidance,
recommendations and decisions on risks affecting the businesses and functions.

The NatWest Group Chief Executive Officer also performs the role of NWB Plc Chief Executive Officer.

The NatWest Group Chief Risk Officer also performs the role of NWB Plc Chief Risk Officer.

The NatWest Group Chief Financial Officer also performs the role of NWB Plc Chief Financial Officer.

The Executive Risk Committee is chaired by the NWB Plc Chief Executive Officer and suppoits her in discharging risk management accountabilities.

The Executive Committee is chaired by the NWB Plc Chief Executive Officer and supports her in discharging her individual accountabilities in accordance
with the authority delegated to her by the NWB Plc Board.

The Asset & Liability Management Committee is-chaired by the NWB Plc Chlef FlnarIC|aI Offxcer and supports her in discharging her individual accountabilities

relating to treasury and balance sheet management.
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Risk and ‘capital management

Risk management framework continued
Risk management structure .

The diagram shows NWB Group s risk management structure in 2020 and key risk management responsibilities.

Director of Risk, Retail Banking
Design and delivery of Retail Banking risk strategy and service proposition. Oversrght of
— risk management across Retail Banking. Supports the Ringfenced DINEDs(" through the
identification, documentation, resolution and escalation of any potential ring-fencing conflicts
of interest relating to decisions made by the Ringfenced and Group Chief,Risk Officer.

Drrector of Risk, Commercual Bankmg
Desrgn and delivery of Commercial Banking risk strategy and service proposition.
Oversight of risk management across Commercial Banking.

NatWest Group . Design and delivery of Restructuring strategy and service pro_position. b

Chief Executive Officer

! Chief Risk Offcer Coutts & Company
- — Design and delivery of the Coutts & Company risk strategy and service proposition.
Oversight of risk management (including Compliance) across Coutts & Company.

Chief Executive Officer

: Chief Operatlng Officer.
| Cemrallsed support for the risk management functlon and model risk oversight.

. : Director of Fmancral & Strategic Risk :
— Centralrsed oversight of financial and strategic risks across NWB, specialist advice
on top and emerging risks and responsibility for model development.

NatWest Group

Chief Risk Officer ) . Director of Non-Financial Risk
: Centralised oversight of non-financial risk across NWB, including framework desrgn
N S *— and development. Provides specialist advice on risk culture and risk appetite
T matters to the Directors of Risk responsible for business oversight.
‘NwB . -

Chief Risk Officer
. Director of Compliance & Conduct
Desrgn and delivery of compliance & conduct strategy and service’
proposition. Provides specialist technical advice to the Directors of Risk

responsible for business oversight.

: Director, Financial Crime Risk NatWest Holdings

Design and delivery of financial crime strategy and service proposition, oversight of
] financial crime risk management. Provides specialist technical advice to the
Directors of Risk responsible for business oversight.

Notes: :

(1) Double Independent Non-Executive Directors.

(2) The NatWest Group Chief Executive Officer afso performs the roie of NWB Chnef Executive Officer.

(3) The NatWest Group Chief Risk Officer also performs the role of NWB Chief Risk Officer. .

(4) The NWB Chief Risk Officer reports directly to the NWB Chief Executive Officer. There is a further secondary reporting line to the chair of the Board Risk
Committee and a right of access to the Committee, including the deputy chair.

(5) The Risk function is independent of the customer-facing franchises and support functions. Its structure is divided |nto three parts (Directors of Risk, Spec:allst
Risk Directors and Chief Operating Officer) to facilitate effective management of the risks facing NWB. Risk committees in the customer businesses and key
functional risk committees oversee risk exposures arising from management and business activities and focus on ensuring that these are adequately monitored
and controlled. The directors of Risk (Retail Banking; Commercial Banking; Financial & Strategic Risk; Non-Financial Risk and Compliance & Conduct) as well .
as the Director, Financial Crime Risk NatWest Holdings; the Chref Risk Officer, Coutts & Company and the ChrefOperatrng Officer report to the NWB Chief Risk
Officer.
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Risk and capital management

Rrsk management framework contlnued

Three lines of defence . -

NatWest Group uses the industry-standard three lines of defence

model to articulate accountabilities and responsibilities for managing

risk. It supports the embedding of effective risk management

throughout the organisation. All roles below the CEO sit within one of
. these three lines. The CEQ ensures the efficient use of resources and

the effective management of risks as stipulated in the risk

management framework and is therefore considered to be outside-the

I three lines of defence principles.

First llne of defence

The first line of defence incorporates most roles in NatwWest Group,
|nc|ud|ng those in the customer-facing franchises, Technology and
Servicesas well as support functions such as Human Resources,
Legal and Finance.

The first line of defence is empowered to take risks within the
constraints of the risk-management framework and policies as well
as the risk appetite statements and measures set by the Board.

The first line of defence is responsible for managing its direct risks.
With the support of specialist functions such as Legal, HR and
Technology, it is also responsible for managing its consequential
risks by |dent|fy|ng assessmg mitigating, monitoring and reporting

risks.

- Second line of defence
The second line of defence comprises the RISk functron and is
independent of the first line. .

- The second line of defence is empowered to design and mamtaln
the risk management framework and its components. It undertakes
-proactive risk oversight and.continuous monitoring activities to

confirm that NatWest Group engages in permissible and
sustainable risk-taking activities.

The second line of defence advises on, monitors, challenges,
approves, escalates and reports on the risk-taking activities of the
first line, ensuring that these are within the constraints of the risk
management framework and policies as well as the risk appetite
statements and measures set by the Board. :

B

Third line of defence
The third.line of defence is the Internal Audit function and is
independent of the first and second lines.

The third line of defence is responsible for providing independent
and objective assurance to the Board, its subsidiary legal entity
boards.and executive management on the adequacy and .
effectiveness of key internal controls, governance and the risk
management in place to monitor, manage and mitigate the Key
risks to NatWest Group and its subsidiary companies achieving
their objectives. . '

The third line of defence executes its duties freely and objectively
in accordance with the Institute of Internal Auditors’ Code of Ethics
& Standards.

Risk appetite

R:sk appetrte framework

The risk appetite framework bolsters effective risk management by
promoting sound risk-taking through a structured approach, within
agreed boundaries. It also ensures emerging risks and risk-taking
activitie's that might be out of appetite are identified, assessed,
escalated and addressed in a timely manner.

To facilitate this, a detailed annual review of the framewaork is carried
out. The review includes:

e Assessing the adequacy of the framework when co.mpared to
internal and external expectations. .

® Ensuring the framework remains effective and acts as a sfrong
control environment for risk appetite.

e Assessing the level of embeddlng of risk appetite across the
organisation.

The NatWest Group Board approves the risk appetlte framework
annually.

Establishing risk appeme .

In line with NatWest Group's risk appetrte framework risk appetite is
maintained across NWB Group through risk appetite statements. The
risk appetite statements provide clarity on the scale and type of
activities that can be undertaken in a manner that is easily conveyed to
staff.

Risk appetite statements consist of qualitative statements of appetile
supported by risk limits and triggers that operate as a defence against
excessive risk-taking. They are established at NatWest Group-Wide
level for all strategic risks and material risks, and at legal entity,
business, and function level for all other risks.

The annual process of establishing risk appetite statements is
completed alongside the business and financial planning process. This |
ensures plans and risk appetite are appropriately aligned. The Board
sets risk appetite for the most material risks to help ensure NWB

_ Group is well placed to meet its priorities and Ionglterm targets even in
challenging economic environments. It is the basis on which NWB
Group remains safe and sound while |mplement|ng its strategic
business objectives.

NWB Group'’s risk profile is frequently reviewed and monitored and
management focus is concentrated on all strategic risks, material risks
and emerging risk issues. Risk profile relative to risk appetite is
reported regularly to the Board and senior management.

Risk controls and their assocuated Ilmlts are an integral part of the risk
appetite approach and a key part of embedding risk appetite in day-to-
day risk management decisions. A clear tolerance for material risk -
types is set in alignment with business activities.

NatWest Group policies directly support the qualitative aspects of risk
appeme They-ensure that appropriate controls are set and monltored

Identification and measurement
Identification and measurement wrthm lhe risk managemem process
comprise:

Risk appetite defines the level and types of risk NWB Group is willing
to accept, within risk capacity, in order to achieve strateglc objectives

and business plans. It links the goals and priorities to risk management

in a way that guides and empowers staff to serve customers well and
achieve financial targets ) .

" Strategic risks are those that threaten the safety and soundness of
NWB Group or its ability to. achieve strategic objectives. For certain
strategic risks, risk capacity defines the maximum level of risk NwWB
Group can assume before breaching constraints determined by

" regulatory capital and liquidity requirements, the operational

environment, and from a conduct perspective. Establishing risk

capacity helps determine where risk appetite should be set, ensuring
there is a buffer between internal risk appetite and NWB Group's
ultimate capacny to absorb Iosses
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e Regular assessment of the overall risk profile, incorporating market

developments and trends, as well as external and internal factors.

) Monltorlng of the risks associated wuth lending and credlt
" exposures.

Assessment of trading and non-trading portfollos
Revrew of potential risks in new business activities and processes.

Analysis of potential risks in any complex and unusual business
transactions. - -

. The financial and non-financial risks that NWB Group faces are
detailed in the Risk Directory. This-provides a common risk language
to ensure consistent terminology is used across NWB Group. The Risk
Directory is subject to annual review. This ensures that it continues to
provide a comprehensive and meaningful list of the inherént risks
within NWB Group. .
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. managed and mitigated.

" Risk and capital management

Risk management framework continued
Mitigation .
Mitigation is an important aspect of ensunng that risk profile remains The process for stress testing consists of four broad stages:

within risk appetite. Risk mitigation strategles are discussed and
agreed within NWB Group. _ | * Identify Natwest Group-specific
vulnerabilities and risks.

When evaluating possible strategies, costs and benefits, residual risks Define e Define and calibrate scenarios to examme
(risks that are retained) and secondary risks (those that are due to risk scenarios risks and vulnerabilities.

mitigation actions) are considered. Monitoring and review processes

are in place to evaluate results. Early identification, and effective . * Formal governance process to agree
management, of changes in legislation and regulation are critical to the scenarios. i

successful mitigation of compliance and conduct risk. The effects of all e Translate scenarios irito risk drivers.
changes are managed to ensure the timely achievement of . Assess e Assess impact to current and projected P&L'
compliance. Those changes assessed as having a high or medium- © " impact and balance sheet.

high impact are managed more closely Significant and-emerging risks

that could affect future results and performance are reviewed and * Impact assessment captures input across

monitored. Action is taken to mitigate potential risks as and when : ___Natwest Group. :
. required. Further in-depth analysis, including the stress testing of . s Aggregate impacts into overall results.
exposures relative to the risk, is also carried out. rg:dﬁ:';fd e Results form part of the risk management
assess process.

Testing and monitoring

Targeted credit risk, compliance & conduct risk and financial crime risk
activities are subject to testmg and monitoring to confirm to both
internal and external stakeholders - including the Board, senior . ® Scenario results are analysed by subject
management,.the customer-facing businesses, Internal Audit and matter experts. Appropriate management

implications | ® Scenario results are used to inform NatWest
: ' Group's business and capital plans.

NWB Group's regulators — that policies and procedures are being Develop and _actions are then developed.
correctly implemented and operating adequately and effectively. agree i | ' Scenario results and management actions
Selected key controls are also reviewed. Thematic reviews and deep ma:if?f:;e" " are reviewed and agreed by senior
dives are also carried out where appropriate. committees, |nclud|ng the Executive Risk

- ’ Committee, the Board Risk Committée and
The adequacy and effectiveness of selected key controls owned and . the Board

operated by the second line of defence are also tested (with a
pamcular focus, on credit risk controls). Selected controls within the
scope of Section 404 of the US Sarbanes-Oxley Act 2002, as‘well as
selected controls supporting risk data aggregation and reporting, are
also reviewed. '

Stress testing is used widely across NatWest Group The dlagram
below summarises key areas of focus.

Anti-money laundering, sanctions, anti-bribery and corruption and tax ~Contirigency ;{*Sée%s
evasion processes and controls are also tested and monitored. This plafining & r'f“a"c;\' .
helps provide an independent understanding of the financial crime " management. pestormange.
control environment, whether or not controls are adequate and actions
effective and whether financial crime risk is appropriately identified, . . R(i)v

sk

mitigation- Capital
adequacy

The NatWest Group Risk Testing & Monitoring Forum and Earh .
methodology ensures a consistent approach to all aspects of the ?:J‘r’;")“gg \ . » "
' -line revi viti i i : 3 .
second:line review actnwhes. The forum also mumtors and validates ' Rk ‘Stress tesfing Strategic.
-the annual plan and ongoing programme of reviews. . monitoring usage within | financial

NaiWesi Group 8 captial
planning.

Stress testing

Stress testing — capital management )
Stress testing is a key risk management tool and a fundamental Tait dsk
component of NatWest Group’s approath to capital management. Itis assessment
used to quantify and evaluate the potential impact of specified
changes to risk factors on the financial strength of NatWest Group
including its capital position.

Eamings
volatility

appelite

Sector, review
& credit fimit
setting

) Business
Stress testing includes: vu';'::;’s";:%
e Scenario testing, which examines the impact of a hypothetical

future state to ‘define changes in risk factors.

e Sensitivity testing, which examines tHe impact of an incremental

change to one or more risk factors. Specific areas that involve capital management include:

e Strategic financial and capital planning — by assessing the impact
of sensitivities and scenarios on the capital plan and capital ratios.

e Risk appetite - by gaining a better understanding of the drivers of,
and the underlying risks associated with, risk appetite.

e Risk monitoring — by menitoring the risks and harizon scanning
events that could potentially affect NatWest Group’s financial
strength and capital position. -

e Risk mitigation - by identifying actions to mitigate risks, or those
that could be taken, in the event of adverse changes to the

"business or economic environment. Key risk mitigating actions are
documented in NatWest Group's recovery plan.
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Risk and capital management

" Risk management framework continued

Gapital sufficiency ~ going concern forward-looking view

Going concern capital requirements are examined on a forward-
looking basis — including as part of the annual budgeting process — by
assessing the resilience of capital adequacy and leverage ratios under
hypothetical future states. These assessments include assumptions
about regulatory and accounting factors (such as IFRS 9). They are
tinked to economic variables and impairments and seek to
demonstrate that NatWest Group and its operating subsidiaries
maintain sufficient capital. A range of future states are tested. In
particular, capital requirements are assessed:

® Based on a forecast of future business performance, given
expectatlons of economic and market condltlons over the forecast -
period. -

® Based on a forecast of future business performance under adverse
economic and market conditions over the forecast period.
Scenarios of different severity may be examined.

The examination of capital requirements under normal economic and
adverse market conditions enables NatWest Group to determine
whether its projected business performance meets internal and
regulatory capital requirements.

The examination of capital requirements under adverse economic and
market conditions is assessed through stress testing. The results of
stress tests are not only used widely across NatWest Group but also
by the regulators to set specific capital buffers. NatWest Group takes
part in stress tests run by regulatory authorities to test industry-wide
vulnerabilities under crystallising global and domestic systemic risks.

Stress and peak-to-trough movements are used to help assess rhe
amount of capital NatWest Group needs to hold in stress conditions in
accordance with the capital risk appetite framework.

internal assessment of capital adequacy

An internal assessment of material risks is carried out annually to
enable an evaluation of the amount, type and distribution of capital
required to cover these risks. This is referred to as the Internal Capital
Adequacy Assessment Process (ICAAP). The ICAAP consists of a
point-in-time assessment of exposures and risks at the end of the
financial year together with a forward-looking stress capital
assessment. The'I[CAAP is approved by the Board and submitted to
the PRA.

The ICAAP is used to form a view of capital adequacy separately to
the minimum regulatory requirements. The ICAAP is used by the PRA
to assess NatWest Group’s specific capital requirements through the
Pillar 2 framework. L ' .

Capital allocation
NatWest Group has mechanisms to allocate caprtal across its legal
entities and businesses. These aim to optimise the use of capital

. resources taking into account applicable regulatory requirements,
strategic and business objectives and risk appetite. The framework for
allocating capital is approved by the Asset & Liability Management
Committee.

Governance

Capital management is subject to substantial review and governance..
The Board approves the capital plans, including those for key legal
entities and businesses as well as the results of the stress tests
relating to those capital plans.
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Stress testing — liquidity
Liquidity risk monitoring and contingency planning

-A suite of tools is used to monitor, limit and stress test the risks on the
- balance sheet. Limit frameworks are in place to control the level of

liquidity risk, asset and liability mismatches and funding

. concentrations. Liquidity risks are reviewed at significant legal entity

and business levels daily, with performance réported to the Asset &
Liability Management Committee on a regular basis. Liquidity
Condition Indicators are monitored daily. This ensures any build-up of
stress is detected early and the response escalated appropriately
through recovery planning. .

Internal assessment of liquidity

Under the liquidity risk management framework NatWest Group
maintains the Individual Liquidity Adequacy Assessment Process. This
includes assessment of net stressed liquidity outflows under a range of
severe but plausible stress scenarios. Each scenario evaluates either
an idiosyncratic, market- wnde or combined stress event as described in
the table below.

Type Description

The market perceives NatWest Group to be suffering

Idiosyncratic ~ from a severe stress event, which results in an

scenario immediate assumption of increased credit risk or
concerns over solvency.
A market stress event affecting all p‘articipanis ina
: market through coritagion, potential counterparty
’ M:g;itarilfe failure and other market risks. NatWest Group is
affected under this scenario but no more severely
than any other participants with equivalent exposure.
- This scenario models the combined impact of an
Combined idiosyncratic and market stress occurring at once,
scenario severely affecting funding markets and the ||qu1d|ty of

some assets.

NatWest Group uses the most severe outcome to set the internal
stress testing scenario which underpins.its internal liquidity risk
appetite. This complements the regulatory liquidity coverage ratio
requirement.

Stress testing — recovery and resolution planning

The NatWest Group recovery plan explains how NatWest Group and
its subsidiaries — as a consolidated group — would identify and respond
to a financial stress event and restore its financial position so that it
remains viable on an ongoing basis. - .

The recovery plan ensures risks that could delay the implementation of

""a recovery strategy are highlighted and preparations are made to

minimise the impact of these risks. Preparations include:

¢ Developing a series of recovery indicators to provide early warning
of potential stress events.

e Clarifying roles, responsibilities and escalation routes to minimise
uncertainty or delay.

e Developing a recovery playbook to provide a concise description of
the actions required during recovery.

e Detailing a range of options to address different stress conditions.

e Appointing dedicated option owners to reduce the risk of delay and
capacity concerns.

The plan is intended to enable NatWest Group to maintain critical
services and products it provides to its customers, maintain its core
business lines and operate within risk appetite while restoring NatWest
Group’s financial condition. It is assessed for appropriateness on an
ongoing basis and is updated annually. The plan is reviewed and
approved by the Board prior to submission to the PRA each year.
Individual recovery plans are also prepared for NatWest Holdings
Limited, NatWest Markets Plc, RBS International (Holdings) Limited,
Ulster Bank Ireland DAC and NatWest Markets N.V.. These plans
detail the recovery options, recovery indicators and escalation routes
for each entity. .
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Risk and capital management

Risk management framework continued
Fire drill simulations of possible recovery events are used to test the
effectiveness of NatWest Group and individual legal entity recovery
plans. The fire drills are designed to replicate possible financial stress
. conditions and allow senior management to rehearse the responses

. and decisions that may be required in an actual stress. The results and
lessons learnt from the fire drills are used to enhance NatWest
Group's approach to recovery planning. :

Under the resolution assessment part of the PRA rulebook, NatWest
Group is required to carry out an assessment of its preparations for

resolution, submit a report of the assessment to the PRA and publish a -

summary of this report.

Resolution would be implemented if NatWest Group was assessed by
the UK authorities to have failed and the appropriate regulator put it
into resolution. The process of resolution is owned and implemented
by the Bank of England (as the UK resolution authority). A multi-year. -
programme is in place to further develop resolution capablllty in line
with regulatory requirements.

Stress testing - climate

NatWest Group will be'carrying out climate scenario and stress-testing
analysis as part-of the Bank of England’s 2021 biennial exploratory
scenario. The exercise will explore three distinct ‘climate scenarios
over a 30 year horizon to test the financial system’s resilience to
climate-related risks.

NatWest Group is also participating in the United Nations Environment
Programme Finance Initiative focusing on analysis.of how physical and
transition risks could affect the agriculture and real estate sectors.

Stress testing — market risk

Non-traded market risk

Non-traded exposures are reported to the PRA on a quarterly basis as
part of the Stress Testing Data Framework. This provides the regulator
with an overview of NatWest Group’s banking book interest rate
exposure. The report includes detailed product information analysed
by interest rate driver and other characteristics, including accountlng

" classification, currency and counterparty type. .
Scenario analysis‘based on hypothetical adverse scenarios is
performed on non-traded exposures as part of the Bank of England
and European Banking Authority stress exercises. NatWest Group
also produces an internal scenario analysis as part of its financial
planning cycles.

Non-traded exposures are capitalised through the ICAAP. This covers
gap risk, basis risk, credit spread risk, pipeline risk, structural foreign -
exchange risk, prepayment risk, equity risk and accounting volatility
risk. The ICAAP js completed with a combination of value and
earnings measures. Thé total non-traded market risk capital
requirement is determined by adding the different charges for each
sub risk type. The ICAAP methodology captures at least ten years of
historical volatility, produced with a 99% confidence level.
Methodologies are reviewed by NatWest Group Model Risk and the
results are approved by the NatWest Group Technical Asset & Liability
Management Committee.

Non-traded. market risk stress results are combined with those for
other risks into the caprtal plan presented to the Board. The cross-risk
capital planning process is.conducted once a year, with a planning

* horizon of five years. The scenario narratives cover both regulatory
scenarios and macroeconomic scenarios identified by NatWest Group.

Vulnerability-based stress testing begins with the analysis of a portfolio
and expresses its key vuinerabilities in terms of plausible, vulnerability
scenarios under which the portfolio would suffer material losses.
These scenarios can be historical, macroeconomic or forward-
looking/hypothetical. Vulnerability-based stress testing is used for
internal management information and is not subject to limits. The

. results for relevant scenarios are reported to senior management.
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Internal scenarios

During 2020, NatWest Group continuously refined and reviewed a
series of internal scenarios - benchmarked against the Bank of
England’s illustrative scenario — as the impact of COVID-19 evolved,
including actual and potential effects on economic fundamentals.
These scenarios included:

- The impact of travel restrictions, social distancing policies, self-

. isolation and sickness on GDP, employment and consumer

spending. :

The impacts on business investment in critical sectors.

The effect on house prices, commercral real estate values and
major project finance. .

The effect of government interventions such as the Job Retention

Scheme and the Coronavirus Business Interruption Loan Scheme.

V)l N .

Applying the macro-scenarios to NatWest Group's earnings, capital,

* liquidity and funding positions did not result in a breach of any
regulatory thresholds.

Regulatory stress testlng

NatWest Group has. pamcrpated in the regulatory stress tests’
conducted annually by the Bank of England and biennially by the-
European Banking Authority (EBA). The results of these regulatory
stress tests are carefully assessed and form part of the wider risk
management of NatWest Group. However, in 2020 due to the impacts
of COVID-19, the Bank of England and the EBA suspended their
stress tests. Following thé UK's exit from the European Union on 31
December 2020, only relevant European subsidiaries of NatWest
Group will take part in the EBA tests going forward. NatWest Group
itself will not participate.
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Risk and capital management

_Credit risk

Definition

Credit risk is the risk that customers and counterparties fail to meet
|_their contractual obligation to settle outstanding amounts.

["Sources of risk

The principal sources of credit risk for NWB Group are lending.and
related 'undrawn commitments. Derivatives and securities financing
and debt securities are also a source of credit risk, primarily related to
Treasury activities for NWB Group. NWB Group is also exposed to
settlement risk through foreign exchange and payments activities.

Governance :
‘The Credit Risk function provudes oversight of frontline credit risk
management activities. Governance activities include:

¢ Defining credit risk appetite for the management of concentration
risk and credit policy to establish the key causes of risk in the
process of providing credit and the controls that must be in place to
mitigate them. :

e Approving and monitoring credit limits.

| ® Oversight of the first line of defence to ensure that credit risk

_ remains within the appetite set by the Board and that controls are

being operated adequately and effectively.

e Assessing the adequacy of expected credit loss (ECL) provisions
including approving any necessary in-mode! and post model
adjustments through the Provisions Committee.

Risk appetite

Credit risk appetite aligns to the strategic risk appetite set by the Board
and is set and monitored through risk appetite frameworks tailored to
the Group's Personal and Wholesale segments.

Personal '
The Personal credit risk appetite framework sets limits that measure
and control the quality and concentration of both existing and new
business for each relevant business segment. The actual performance
of each portfolio is tracked relative to these limits and management

" action is taken where necessary. The limits apply to a range of credit
risk-related measures including expected loss at both portfolio and
product level, projected credit default rates across products and the
loan-to-value (LTV) ratio of the mortgage portfolios.

Wholesale !
For Wholesale credlt the framework has been designed to reflect
factors that influence the ability to operate within risk appetite. Tools

- such as stress testing and economic capital are used to measure
credit risk volatility and develop links between the framework and risk
appetite limits.

Four formal frameworks are used, classifying, measuring and
monitoring credit risk exposure across single name, sector and country
concentrations and product and asset classes with heightened risk
characteristics.

" The ftamework is supported by a suite of transactional acceptance
standards that set out the risk parameters within which businesses
should operate.

Credit policy standards are in place for both the Wholesale and
Personal portfolios. They are expressed as a set of mandatory
_controls.

Identification and measurement
Credit stewardship ) :
Risks are identified through relationship management and credit

nlace: throughout the customer relationship, beginning with the initial
approval. It includes the application of credit assessment standards,
credit risk mitigation and collateral, ensuring that credit documentation

reviews and problem debt identification and management. Additional
stewardship measures were put in place in response to COVID-19.
Refer to the Impact of COVID-19 section for further details.
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stewardship -of custoriers and portfolios. Credit risk stewardship takes -

is complete and appropriate, carrying out regular portfolio or customer .

Asset quallty ’

All.credit grades map to an asset quality (AQ) scale, used for financial
reporting. Performing loans are defined as AQ1-AQ9 (where the
probability of default (PD) is less than 100%) and defaulted non-
performing loans as AQ10 or Stage 3 under IFRS 9 (where the PD is
100%). Loans are defined as defaulted when the payment status
becomes 90 days past due, or earlier if there is clear evidence that the
borrower is unlikely to repay, for example bankruptcy or insolvency.

Counterparty credit risk
Counterparty credit risk arises from the obligations of customers under
derivative and securities financing transactions.

NWB Group mitigates counterparty credit risk through collateralisation
and netting agreements, which allow amounts owed by NWB Group to
a counterparty to be netted against amounts the counterparty owes- °
NWB Group. - :

Mitigation ]
Mitigation techniques, as set out in the appropriate credit policies and
transactional acceptance standards, are used in the management of
credit portfolios across NWB Group. These techniques mitigate credit
concentrations in relation to an individual customer, a borrower group
or a collection of related borrowers, Where possible, customer credit
balances are netted against obligations. Mitigation tools can include
structuring a security interest in a physical or financial asset, the use of
credit derivatives including credit default swaps, credit-linked debt -
instruments and securitisation structures, anq the use of guarantees
and similar instruments (for example, credit insurance) from related

. and third parties. Property is used to mitigate credit risk across a

number of portfolios, in particular residential mortgage lending and
commercial real estate (CRE).

The valuation methodologies for collateral in the form of residential
mortgage property and CRE are detailed below.

Residential mortgages — NWB Group takes collateral in the form of
residential property to mitigate the credit risk arising from mortgages.
NWB Group values residential property during the loan underwriting
process by either appraising properties individually or valuing them
collectively using statistically valid models. NWB Group updates
residential property values quarterly using the Office for National

"Statistics House Price Index.

The current indexed value of the property is a component of the ECL
provisioning calculation.

Commercial real estate valuations — NWB Group has a panel of
chartered surveying firms that cover the spectrum of geography and
property sectors in which NWB Group takes collateral. Suitable valuers
for particular assets are contracted through a single service agreement
to ensure consistency of quality and advice. Valuations are generally
commissioned when an asset is taken as security; a material increase

' in a facility is requested; or.a default event is anticipated or has

occurred. In the UK, an independent third-party market indexation is
applied to update external valuations once they are more than a year
old and every three years a formal |ndependent valuation is
commissioned.

Assessment and monitoring

Practices for credit stewardship — including credit assessment,
approval and monitoring as well as the identification and management
of problem debts — differ between the Personal and Wholesale
portfolios. . ’

Personal

Personal customers are served through a lending approach that'
entails offering a large fumber of small-value loans. To ensure that
theece lending decisions are marde rnnsistently, NWB Group analvses
internal credit information as well as external data supplied by credit
reference agencies (including historical debt servicing behaviour of
customers with respect to both NWB Group and other lenders). NWB
Group then sets its lending rules accordingly, developing different
rules for different products. ’

18



Risk and capi,tal management

Credit risk continued

The process is then largely automated, with each customer receiving
an individual credit score that reflects both internal and external
behaviours and this score is compared with the lending rules set. For
relatively high-value, complex personal loans, including some
residential mortgage lending, specialist credit managers make the final
lending decisions. These decisions are made within specified
delegated authority limits that are issued dependent on the experlence
of the individual. ‘ .

Underwriting standards and portfolio performance are monitored on an
ongoing basis to ensuresthey remain adequate in the current market
environment and are not weakened materially to sustain growth.

Wholesale

Wholesale customers — including corporates, banks and other financial
-institutions — are grouped by industry sectors and geography as well
as by product/asset class and are managed on an individual basis.
Customers are aggregated as a single risk when sufficiently
interconnected. '

A credit assessment is carried out before credit facilities are made
available to customers. The assessment process is dependent on the
complexity of the transaction. Credit approvals are subject to
environmental, social and governance risk policies which restrict
exposure to certain highly carbon intensive industries as well as those
with potentially heightened reputational impacts.

For lower risk transactions below specific thresholds, credit decisions
can be approved through self-sanctioning within the business. This
process is facilitated through an auto-decision making system, which
utilises scorecards, strategies and policy rules. Such credit decisions
must be within the approval authority of the relevant business
sanctioner.

For all other transactions credit is only granted to customers following
joint approval by an approver from the business and the credit risk
function or by two credit officers. The joint business and credit
approvers act within a delegated approval authority under the
Wholesale Credit Authorities Framework Policy. The level of delegated
- authority held by approvers is dependent on their experience and
expertise with only a small number of senior executives holding the
highest approval authority. Both business and credit approvers are
accountable for the quality of each decision taken, although the credit
risk approver holds ultimate sanctioning authority.

Transactional acceptance standards provide detailed transactional
lending and risk acceptance metrics and structuring guidance. As
such, these standards provide a mechanism to manage risk appetite at
the customer/transaction leve! and are supplementary to the
established credit risk appeme

Credit grades (PD) and loss given default (LGD) are reviewed and, if

" appropriate, re-approved annually. The review process assesses
borrower performance, including reconfirmation or adjustment of risk
parameter estimates; the adequacy of security; compl:ance with terms
and conditions; and refinancing risk.

Problem debt management

Personal

Early problem identification

Pre-emptive triggers are in place to help identify customers that may
‘be at risk of being in financial difficulty. These triggers are both
internal, using NWB Group's data, and external using information from
credit reference agencies. Proactive contact is then made with the
customer to establish if they require help with managing their finances.
By adopting this approach, the aim is to prevent a customer's financial
position deteriorating which may then require intervention from the
Collections and Recoveries teams.
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Personal customers experiencing financial difficulty are managed by
the Collections team. If the Collections team is unable to provide
appropriate support after discussing suitable options with the
customer, management of that customer moves to the Recoveries
team. If at’ any point in the collections and recoveries process, the
customer is identified as being potentially vulnerable, the customer will
" be separated from the regular process and supported by a specialist
team to ensure the customer receives appropriate support for their
circumstances. . .

Collections

When a customer exceeds an agreed limit or misses a regular monthly
payment the customer is contacted by NWB Group and requested to
remedy the position. If the situation is not regularised then, where
appropriate, the Collections team will become more fully involved and
the customer will be supported by skilled debt management staff who
-endeavour to provide customers with bespoke-solutions. Solutions
include short-term account restructuring, refinance loans and
forbearance which can include interest suspensior} and ‘breathing
space’. In the event that an affordable/sustainable agreement with a
customer cannot be reached, the debt will transition to the Recoveries
team. For provisioning purposes, under IFRS 9, exposure to’
customers managed by the Collections team is categorised as Stage 2
and subject to a lifetime loss assessment, unless it is 90 days past due
or-has an interest non-accrual status, in which case it is categorised as
Stage 3.

Recoveries

The Recoveries team will issue a notice of intention to defauit to the
customer and, if appropriate, a formal demand, while also registering
the account with credit reference agencies where appropriate.
Following this, the customer's debt may then be placed with a third-
party debt collection agency, or alternatively a solicitor, in order to
agree an affordable repayment plan with the customer. An option that
may also be considered, is the sale of unsecured debt. Exposures
subject to formal debt recovery are defaulted and ¢ategorised as
Stage 3 impaired.

" Wholesale
Early problem identification :
Each segment and sector have defined early warning indicators to
identify customers experiencing financial difficulty, and to increase
monitoring if needed. Early warning indicators may be internal, such as
a customer’s bank account activity, or external, such as a publicly-
listed customer’s share price. If early warning indicators show a
customer is experiencing potential or actual difficulty, or if relationship
managers or credit officers identify other signs of financial difficulty,
they may-decide to classify the customer within the Risk of Credit Loss’
framework. -

‘Risk of Credit Loss framework

The framework focuses on Wholesale customers whose credit profiles
have deteriorated materially since origination. Expert judgement is
applied by experienced credit risk officers to classify cases into
categories that reflect progressively deteriorating credit risk to NWB
Group. There are two classifications which apply to non-defaulted
customers within the framework — Heightened Monitoring and Risk of
Credit Loss. For the purposes of provisioning, all exposures subject to
the framework are categorised as Stage 2 and subject to a lifetime
loss assessment. The framework also applies to those customers that.
have met NWB Group's.default criteria (AQ10 exposures). Defaulted
exposures are categorised as Stage 3 impaired for provisioning
purposes.

Heightened Monitoring customers are performing customers that have

_ met certain characteristics, which have led to significant credit - -
deterioration. Collectively, characteristics reflect circumstances that
may affect the customer’s ability-to meet repayment obligations.
Characteristics include trading issues, covenant breaches, material PD
downgrades and past due facilities. Heightened Monitoring customers
require pre-emptive actions (outside the customer’s normal trading
patterns) to return or maintain their facilities within NWB Group s
current risk appetite prior to maturity.
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Credit risk continued . .

Risk of Credit Loss customers are performing customers that have met
the criteria for Heightened Monitoring and also pose a risk of credit *

" “loss to NWB Group in the next 12 months should mitigating action not -
be taken or not be successful.

Once classified as either Heightened Monitoring or Risk of Credit
Loss, a number of mandatory actions are taken in accordance with
policies. Actions include a review of the customer’s credit grade,
facility and security documentation and the valuation of security.
Depending on the severity of the financial difficulty and the size of the
exposure, the customer relationship strategy is reassessed by credit
officers, by specialist credit risk or relationship management units in
the relevant business or by Restructuring.

Agreed customer management strategies are regularly monitored by
both the business and credit teams. The largest Risk of Credit Loss
exposures are regularly reviewed by a Risk of Credit Loss Committee.
The committee members are experienced credit, business and
restructuring specialists. The purpose of the committee is to review
and challenge the strategies undertaken for customers that pose the
largest risk of credit loss to NWB Group. i

Appropriate corrective action is taken when circumstances emerge
that may affect the customer’s ability to service its debt (refer to
Heightened Monitoring characteristics). Corrective actions may include
granting a customer various types of concessions. Any decision to
approve a concession will be a function of specific appetite, the credit

quality of the customer, the market environment and the loan structure -

and security. All customers granted forbearance are classified
Heightened Monitoring as a minimum.

_ Other potential outcomes of the relationship review are to: remove the
customer from the Risk of Credit Loss framework, offer additional
lending and continue monitoring, transfer the relationship to
Restructuring if appropriate, or exit the relationship.

The Risk of Credit Loss framework does not apply to problem debt
management for business banking customers. These customers are,
where necessary, managed by specialist problem debt management
teams, depending on the size of exposure or by the business banking
recoveries team where a loan has been impaired.

Restructuring

Where customers are categorised as Risk of Credit Loss, relationships
are mainly managed by the Restructuring team. The purpose of
Restructuring is to protect the NWB Group's capital. Restructuring
does this by working with corporate and commercial customers in
financial difficulty on their restructuring and repayment strategies.
Restructuring will always aim to recover capital fairly and efficiently.

Specialists ih Restructuring work with customers experiencing financial
difficulties and showing signs of financial stress. Throughout
Restructuring’s involvement, the mainstream relationship manager will
remain an integral part of the customer relationship, unless a
repayment strategy is deemed appropriate. The objective is to find a
mutually acceptable solution, including restructuring of existing -
facilities, repayment or refinancing. ’

Where a solvent outcome is not possible, insolvency may be
considered as a last resort. However, helping the customer return to
financial health and restoring a normal banking relationship is always
the preferred outcome.

| Forbearance .

Forbearance takes place When' a concession is made on the -
contractual terms of a loan/debt in response to a customer's financial
difficulties. .

The aim of forbearance is to support and restore the customer to
financial health while minimising risk. To ensure that forbearance is
appropriate for the needs of the customer, minimum standards are
applied when assessing, recording, monitoring and reporting
forbearance. '

A credit exposure may be forborne more than once, generally where a
temporary concession has been granted and circumstances warrant
another temporary or permanent revision of the loan’s terms.
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- Risk appetite

In the Personal portfolio, loans are reported as forborne until they meet
the exit criteria set out by the European Banking Authority. These
include being classified as performing for two years since the last
forbearance event, making regular repayments and the loan/debt
being less than 30 days past due. Exit criteria are not currently applied
for Wholesale portfolios.

Types of forbearance -

Personal o ) )

In the Personal portfolio, forbearance may involve payment
concessions and loan rescheduling (including extensions in.
contractual maturity) and capitalisation of arrears. Forbearance
support is provided for both mortgages and unsecured lending.

Wholesale :

In the Wholesale portfolio, forbearance may involve covenant waivers,
amendments to margins, payment concessions and loan rescheduling
(including extensions in contractual-maturity), capitalisation of arrears,

~and debt forgiveness or debt-for-equity swaps.

Monitoring of forbearance

Personal

For .Personal portfolios, forborne loans are separated and regularly
monitored and reported while the forbearance strategy is |mplemented
until they exit forbearance. .

Wholesale

In the Wholesale portfolio, customer PDs and facility LGDs are
reassessed prior to finalising any forbearance arrangement. The
ultimate outcome of a forbearance strategy is highly dependent on the
co-operation of the borrower and a viable business or repayment
outcome. Where forbearanee is no longer appropriate, NWB Group will

- consider other options such as the enforcement of security, insolvency

proceedings or both, although these are options of last resort.

Provisioning requ'§rements on forbearance are detailed in the

Provisioning for forbearance section. ' J

Impact of COVID-19

COVID-19 has necessitated various changes to the “business as
usual” credit risk management approaches set out above. Specific.
adjustments made to credit risk management ds a result of COVID-19
are set out below.

Personal

The onset of COVID 19 resulted in a significant deterioration in the
economic outlook and consequently the credit environment. In
response, credit risk appetite was tightened including changes to credit
score acceptance thresholds and certain credit policy criteria, for
example, maximum loan-to-values on new mortgage business. The -
criteria were reviewed and adapted on an ongoing basis throughout
the year.

Wholesale

- At the outset of COVID-19, Wholesale Credit Risk undertook a

vulnerability assessment of sectors and conducted more frequent
monitoring of these portfolios, including sub-sector and single name
analysis. Additional oversight forums for both new and existing -
customer requests linked to sector, customer viability and transaction
value were also introduced. Monitoring of government support scheme
lending, including tracking customer lending journeys to prioritise '
resources, ensured customers could be supported in a timely manner.
Risk appetite limits were reduced to reflect current risks and remain
under constant review.
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Credit risk continued

Identification and measurement

Credit stewardship

Wholesale

NWB Group's credit stewardshlp included carrying out regular portfolio
or customer reviews and problem debt identification and management.

In line with existing credit policy parameters, relationship managers

- were able to defer annual reviews for a maximum of three months.
These deferrals were used during 2020 to provide capacity to focus on
supporting government lending scheme requests. Customer review
meetings took place virtually unless a specific customer request was -
made, prior approval obtained and a risk assessment carried out.

Mitigation

Personal

During the COVID-19 lockdown from Apr|| to June in the UK, valuers
were prohibited from conducting physical property inspections. As a
result, mortgage application processing was suspended where a
physical valuation was required. Applications eligible for remote
valuations (known as desktops) and automated valuations (AVM) were
able to continue and NWB Group increased its valuation capacity to
provide an additional quality assurance benchmark for ongoing
assessment of desktop and AVM standards. Following the April to
June lockdown, the application backlog was cleared once valuers were
able to safely return to physical property inspections.

Commercial real estate valuations

Commercial property valuations were not conducted during the initial
national lockdown due to travel restrictions, during which time physical
valuations were postponed. Following this period, government
guidance across the UK nations in respect of local and national
lockdowns, confirmed that full internal property indpections could
continue subject to adopting COVID-19 secure protocols. However,
this required the full co-operation of occupiers and in addition, some
commercial premises remained closed. Due to the limitations of some
property valuations, The Royal Institute for Chartered Surveyors
introduced a'Material Valuation Uncertainty Clause (MVUC) for use at
the time. There was a general lifting of the MVUC for all UK real estate
valuations in September. However, where thére is still considerable -
uncertainty for a location or particular sub-sector (for example, assets
valued with reference to their trading potential such as hotels), the
MVUC may stili apply. This position has not changed with second
wave local or subsequent national lockdowns.

Assessment and monitoring
" Personal
Reflecting the deteriorated economic outlook, underwntmg standards
were tightened including additional information requirements from self-
employed applicants. .

Customers requesting a COVID-19 related payment holiday were not
subject to a credit assessment for those requests.

' Portfolio performance monitoring was expanded to include insight on
customers accessing payment holiday support and their performance
at the end of the payment holiday period.

Wholesale

. NWB Group established gwdance on credit grading in response to
COVID-19 to ensure consistent and fair outcomes for customers,
whilst appropriately reflecting the economic outiook.

Within the Wholesale portfolio, customer credit grades were
reassessed when a request for financing was made, a scheduled
customer credit review undertaken or a material event specific to
that customer occurred.

A request for support’ usmg one of the government backed
COVID-19 support schemes was not, in itself, a reason for a
customer’s credit grade to be amended.

Large or complex customers were graded using fi fi nancnal
forecasts, incorporating both the effect of COVID-19 and the
estimated length of time to return to within credit appetite metrics.
All other customers who were not subject to any wider significant
increase in credit risk (SICR) triggers and who were assessed as
"having the ability in the medium-term post-COVID-19 to be viable -
and meet credit appetite metrics were graded using audited
accounts.
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NWB Group identified those customers for whom additional
borrowing would require remedial action to return to within risk

- appetite over the medium term, and customers who were
exhibiting signs of financial stress before COVID-19. These
customers were graded with reference to the impact COVID-19
had on their business.

Tailored-guidance applies to financial institutions and, where
appropriate, specialist credit grading models such as CRE.

For certain types of COVID-19 related lending under government
support schemes, notably BBLs, in line with the requirements of
those schemes, a credit assessment was not undertaken.

Within the Wholesale portfolio, additional monitoring was implemented
to identify and monitor specific sectors which had been particularly
adversely affected by COVID-19 and the use of government support
schemes.

Problem debt management

Personal )

In accordance with regulatory guidance, Personal customers were
able to obtain a payment holiday of up to three months, twice, if

"requested. Such payment holidays would not necessarily have been

considered forbearance (refer to Forbearance below).

In addition, NWB Group suspended new formal repossession recovery
action for Personal customers.

Wholesale - X

in response to COVID-19, a new framework was introdticed to
categorise clients in a consistent manner across the Wholesale
portfolio, based on the impact of COVID-19-on their financial position

- and outlook in relation to the sector risk appetite. This framework was

extended to all Wholesale customers and supplemented the Risk of
Credit Loss framework in assessing whether customers exhibited a
SICR, and if support was considered to be granting forbearance. -
Tailored approaches were also introduced for business banking,
commercial real estate and financial institutions customers.

Forbearance

Personal

In the absence of any other forbearance or SICR triggers, customers
granted COVID-19 related payment holidays were not considered
forborne and were not subject to Collections team engagement.
However, a subset of customers who had accessed payment holiday
support, and where their risk profile was identified as relatively high
risk, were collectively migrated to Stage 2. Any support provided -
beyond the completion of a second payment holiday is considered
forbearance, provided the customer’s circumstances met the
definitions for forbearance as described above. i

Wholesale
Customers 'seeking COVID-19 related support, including payment
holidays, who were not subject to any wider SICR triggers -and who

were assessed as having the ability in the medium term post-COVID-

19 to be viable and meet credit appetite metrics, were not considered
to have been granted forbearance.

ECL modelling

The unprecedented nature of COVID-19 required various interventions
in ECL modelling to ensure reasonable and supportable ECL
estimates. These are detailed in the Model momtonng and

.enhancement section.

Credit grading models °

Credit grading models is the collective term used to describe all
models, frameworks and methodologies used to calculate PD,
exposure at default (EAD), LGD, maturity and the production of credit
grades. ¢

Credit grading models are designed to provide:

* @ An assessment of customer and transaction characteristics.
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® A meaningful differentiation of credit risk.

e Accurate internal default, loss and EAD estimates that are used in
the capital calculatioh or wider risk management purposes.
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_ Credit risk continued .

Impalrment provnsnonmg and write-offs

In the overall assessment of credit risk, impairment provisioning and ’
write-offs are used as key indicators of credit quality.

NWB Group's IFRS 9 provisioning models, which used existing Basel -
models as a starting point, incorporate term structures and forward-
looking information. Regulatory conservatism within the Basel models

| has been removed as appropriate to comply with the IFRS 8
requirement for unbiased ECL estimates.

Five key areas may materially influence the measurement of credit
impairment under IFRS 9 - two of these relate to model build and
three relate to model application: ’

o . Model build:

0 The determination of economic indicators that have most .
influence on credit loss for each portfolio’and the severity of
impact (this leverages existing stress testing madels which are
reviewed annually).

0 The build of term structures to extend the determination of the
risk of loss beyond 12 months that will influence the impact of
lifetime loss for assets in Stage 2.

e Model application:
0 The assessment of the SICR and the formation of a framework
" capable of consistent application.
0 The determination of asset lifetimes that reﬂect behavnoural
characteristics while also representing management actions and
: processes (using historical data and experience).
o The choice of forward-looking economic scenarios and their
respective probability weights.

| Refer to Accounting policy 14 for furthér details.

[ IFRS 9 ECL model design principles

Modelling of ECL for IFRS 9 follows the conventional approach to
divide the problem of estimating credit losses for a given account into
its component parts of PD, LGD and EAD.

To meet IFRS 9 requirements, the PD, LGD and EAD parameters

differ from their Pillar 1 internal ratings based counterparts in the

following aspects: .

e Unbiased — material regulatory conservatism has been removed
from IFRS 9 parameters to produce unbiased estimates.

e Point-in-time — IFRS 9 parameters reflect actual economic
conditions at the reporting date instead of long run average or
downturn conditions.

e Forward-looking — IFRS 9 PD’estimates and, where appropriate,
EAD and LGD estimates reflect forward-looking econom|c
condltlons

e Tenor-IFRS 9 PD, LGD and EAD are provuded as muiti-period
term structures up to exposure ||fet|mes instead of a fixed one-year
horizon.

IFRS 9 requires that at each reporting date, an entity shall assess
whether the credit risk on an account has increased significantly since
initial recognition. Part of this assessment requires a comparison to be
made between the current lifetime PD (i.é. the PD over the remaining
lifetime at the reporting date) with the equivalent lifetime PD as
determined at the date of initial recognition.

For assets originated before IFRS 9 was introduced, comparable

lifetime origination PDs did .not exist. These have been retrospectively
created using the relevant m‘odel inputs applicable at initial recognition.
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PD estimates

- Personal models

Personal PD models use the Exogenous, Maturity arid Vintage (EMV)
approach to model default rates. The EMV approach separates
portfolio default risk trends into three components: vintage effects
(quality of new business over time),”maturity effects (changes in risk
relating to time on book) and exogenous effects (changes in risk
relating to changes in macro-economic conditions). The EMV
methodology has been widely adopted across the industry because it
enables forward-looking economic information to be systematically -
incorporated into PD estimates. However, the unprecedented nature of
COVID-19 required certain modelling interventions that are detailed in
the UK economic uncertainty section.

Wholesale models | '
Wholesale PD models use a point-in-time/through-the-cycle framework

-to convert one-year regulatory PDs into point-in-time estimates that

accurately reflect economic conditions observed at the reporting date.
The framework utilises credit cycle indices (CCls) across a
comprehensive set of region/industry segments. Further detail on CCls
is provided in the Economic loss drivers section. ‘

One year point-in-time PDs are subsequently extended to forward-
looking lifetime PDs using a conditional transition matrix approach and
a set of econometric models.

LGD estimates

The general approach for the IFRS 9 LGD models is to leverage ’
corresponding Basel LGD models with bespoke adjustments to ensure
estimates are unbiased and where relevant, forward-looking.

Personal )

Forward-looking information has only been incorporated for the
secured portfolios, where changes in property prices can be readily
accommodated. Analysis has shown minimal impact of economic
conditions on LGDs for the other Personal portfolios.

Wholesale

Forward-looking economic information is incorporated into LGD
estimates using the existing CCI framework. For low default portfolios,
including sovereigns and banks, loss data is too scarce to substantiate
estimates that vary with economic coriditions Consequently, for these
portfolios, LGD estimates are assumed to be constant throughout the
prOJectlon horizon.

EAD estimates

Personal

The IFRS 9 Personal modelling approach for EAD is dependent on

product type.

e Revolving products use the enstung Basel models as a ba5|s with -
appropriate adjustments mcorporatmg a term structure based on
time to default.

e Amortising products use an amortising schedule, where a formula
is used to calculate the expected balance based on remalnlng
terms and interest rates.

e There is no EAD mode! for Personal loans. instead, debt flow (i.e.
combined PD x EAD) is modelled directly.

Analysis has indicated that there is minimal impact on EAD arising
from changes in the economy for all Personal portfolios except
mortgages. Therefore, forward-looking information is only incorporated
in the mortgage EAD model (through forecast changes in interest
rates).

Wholesale

For Wholesale, EAD values are projected using product specific credit
conversion factors (CCFs), closely following the product segmentation
and approach of the respective Basel model. However, the CCFs are
estimated over multl-year time horizons to produce unb|ased model
estimates.

No explicit forward-looking information is incorporated, on the basis
that analysis has shown that temporal variations in CCFs are mainly
attributable to changes in exposure management practices rather than
economic conditions.
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- Credit risk continued .

[ Governance and post model adjustments

The IFRS 9 PD, EAD and LGD models are subject to NWB Group’s
model risk policy. that stipulates periodic model monitoring, periodic re-
validation and defines approval procedures and authorities according
to model materiality. Various post model adjustments (PMAs) were
applied where management judged they were necessary to ensure an
adequate level of overall ECL provision. All PMAs were subject to
formal approval through provisioning governance, and were
categorised as follows (business level commentary is provided below):

Deferred model calibrations — ECL adjustments where, PD model
monitoring indicated that losses were being over predicted but
where it was judged that an implied ECL release was not )
supportable. As a consequence, any potential ECL release was
deferred -and retained on the balance sheet.

‘e Economic uncertainty — ECL adjustments primarily arising from
uncertainties associated with multiple economic scenarios (also for
2019) and credit outcomes as a result of the effect of COVID-19 -
and the consequences of government interventions. In both cases,

" management judged that additional ECL was required until further
credit performance data became available on the behavioural and

loss consequences of COVID-19.

Other adjustments — ECL adjustments where it was judged that
the modelled ECL required to be amended.

ECL post model adjustments Retail ‘Commercial
. king Banking Other Total
2020 £m £€m £m £m
Deferred mode! calibrations 27 1 - .38
Economic uncertainty 126 388 9 523
- Other adjustments 13 .15 — 28
166 ° 414 9 589
2019
Deferred model calibrations —_ — — —_
Economic uncertainty 63. 70 1 - 134 .
Other adjustments ! 31 4 — 35
) 94 1 169’

Note;
Q)

74

For 2019, the PMA for model calibrations of approximately £23 mllllon was reported on a different basis. At that tlme the value was based on the required ECL
uplift pending systematic updates to model parameters, aithough the adjustment value was included in the reported ECL. For 2020, the value of PD calibration

releases that were deemed not supportable and retained on the balance sheet is disclosed. Therefore, to be consistent in approach, the PMA value for 2019

has been reported as.nil. For LGD, where model monitoring outcomes were less clear, and emerged over an extended period, monitoring focused on assessing
the adequacy.of loss estimates, and was duly assured and governed at the year end . .

Retail Banking — The PMA for deferred model calibrations of £27
miflion (of which £19 million was in mortgages) reflected. -
management s judgement that the beneficial modelling |mpact and
implied ECL decrease, arising from underlying portfolio performance,
that had been influenced by the various customer supporl ’
mechanisms, was not supportable

. The PMA for economic uncertamty included an ECL uplift of £50
million (of which £31 million was in mortgages) on a subset of

. customers who had accessed payment holiday support where their
risk profile was identified as relatively high risk. In addition, there was a
hoidback of a modelled ECL release of £56 million, again due to the
delayed default emergence reflective of the various customer support

+ mechanisms (£12 million related to mortgages and £44 million related
to unsecured lending). The overlay as-at 31 December 2019 was
reflective of the uncertainty associated with Brexit, subsequently
systematically incorporated within the multiple economic scenarios.
The 2020 overlay also included an ECL uplift on buy-to-let mortgages
of £12 million (2019 — £6 million) to mitigate the risk of a
disproportionate credit deterioration in challenging economic
circumstances. '

Other judgmental overlays included £7 million (2019 — £8 million) in

_ respect of the repayment risk not captured in the models, that a

" proportion of customers on interest-only mortgages would not be ablé
to repay the capital element of their loan at the end of term, as well as
a £6 miflion overlay for an identified weakness in the mortgage PD
model pending remediation.
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-

Commercial Banking — The PMA for economic uncertainty included an
overlay of £301 million based on a judgemental thesis, reflecting
concern that the unprecedented nature of COVID-19 could resuit in
longer debt recovery periods and lower values than history suggested,
and also the risk of idiosyncratic credit outcomes. It also included an
overlay of £33 million in respect of elevated concerns around
borrowers’ ability to refinance facilities at the end of the contractual
term. Additionally, it included overlays to address the effects of
customer support mechanisms.

There was also a PMA for deferred model calibrations on the business
banking portfolio reflecting management's judgement that the
beneficial modelling impact, and implied ECL decrease, was not
supportable again whilst portfolio performance was being under-
pinned by the various support mechanisms. Other adjustments
included an overlay of £15 million to mitigate the effect of operational
timing delays in the identification and flagging of a SICR. :

. 13 . ..
Other — The PMAs in the other businesses were for similar reasons as
those described above.
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_Credit risk continued

Significant increase in credit risk (SICR) -

Exposures that are considered significantly credit deteriorated since
initial recognition are classified in Stage 2 and assessed for lifetime
ECL measurement (exposures not considered deterlorated carry a 12
“month ECL). NWB Group has adopted a framework to identify '
deterioration based primarily on relative movements in lifetime PD
supported by additional qualitative backstops. The principles applied
are consistent across NWB Group and align to credit risk management
practices, where appropriate. )

The framework comprises the following elements:

e |FRS 9 lifetime PD assessment (the primary driver) — on modelled ’

portfolios the assessment is.based on the relative deterioration in
- forward-looking lifetime PD and is assessed monthly. To assess

whether credit deterioration has occurred, the residual lifetime PD
at balance sheet date (which PD is established at date of initial
recognition (DOIR)) is compared to the current PD. If the current
lifetime PD exceeds the residual origination PD by more than a

. . threshold amount deterioration is assumed to have occurred and
the exposure transferred to Stage 2 for a lifetime loss assessment.
For Wholesale, a doubling of PD would indicate a SICR subject to
a minimum PD uplift of 0.1%. For Personal portfolios, the criteria
vary by risk band, with lower risk exposures needing to deteriorate
more than higher risk exposures, as outlined in the followirig table:

|PD bandings (based on .
Personal residual lifetime PD deterioration
risk bands . |PD calculated at DOIR) threshold criteria
Risk band A <0.762% PD@DOIR + 1%
Risk band B <4.306% PD@DOIR.+ 3%
Risk band C >=4.306% 1.7 x PD@DOIR

® Qualitative high-risk backstops — the PD assessment is
- complemented with the use of qualitative high-risk backstops to

further inform whether significant deterioration in lifetime risk of
default has occurred. The qualitative high-risk backstop
assessment includes the use of the mandatory 30+ days past due
backstop, as prescribed by IFRS 9 guidance, and other features
such as forbearance support, Wholesale exposures managed
within the Risk of Credit Loss framework, and adverse credit
bureau results for Personal customers. Where a Personal customer
was granted a payment holiday (also referred to as a payment
deferral) in response to COVID-19, they were not automatically
transferred into Stage 2. However, a subset of Personal customers
who had accessed payment holiday support, and where their risk
profile was identified as relatively high risk, were collectively
migrated to Stage 2 (if not in Stage 2 already). Any support
provided beyond completion of the second payment holiday was
considered forbearance. Wholesale customers accessing the
various COVID-19 support mechanisms were assessed as detailed

_inthe Impact of COVID-19 section.

e Persistence (Personal and business banking customers only) — the
persistence rule ensures that accounts which have met the criteria
for PD driven deterioration are still considered to be significantly
deteriorated for three months thereafter. This additional rule
enhances the timeliness of capture in Stage 2. The persistence rule
is applied to PD driven deterioration only.

The criteria are based on a srgnlfcant amount of emprrlcal anaIysrs

and seek to meet three key objectives:

e Criteria effectiveness — the criteria should be effective in identifying

significant credit deterioration and prospective default population.

e Stage.2 slablllty — the criteria should not introduce unnecessary
volatility in the Stage 2 population.

® Portfolio analysis — the criteria should produce results which are
intuitive when reported as part of the wider credit portfolio.
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Provisioning for forbearance

Personal

The methodology used for provrsronlng in respect of Personal forborne
loans will differ depending on whether the loans are performing or non-
performing and which business is managing them due to local market
conditions.

Granting forbearance will only change the arrears status of the loan in
specific circumstances, which can include capitalisation of principal
and interest in arrears, where the loan may be returned to the
performing book if the customer has demonstrated an ab|I|ty to meet
regular payments and is likely to continue to do so.

The loan would continue to be reported as forborne until it meets the
exit criteria set out by the European Banking Authority. .

Ad_ditionally, for some forbearance types, a loan may be transferred to .
-the performing book if a customer makes payments that reduce loan
arrears below 90 days (Retail Banking colle_clions function).

For ECL provisioning, all forborne but performing exposures are
categorised as Stage 2 and are subject to a Ilfetlme loss provisioning
assessment.

For non-performing forborne loans, the Stage 3 Ioss assessment
process is the same as for non-forborne loans.

In the absence of any other forbearance or SICR triggers, customers
granted COVID-19 related payment holidays were not considered
forborne. However, any support provided beyond completion of a
second payment hollday is conS|dered forbearance.

Wholesale

Provisions for forborne loans are assessed in accordance with normal
provisioning policies. The customer’s-financial position and prospects
— as well as the likely effect of the forbearance, including any
concessions granted, and revised PD or LGD gradings — are
considered in order to establish whether an impairment provision ’
increase is required.

Wholesale loans granted forbearance are individually assessed in
most cases. Performing loans subject to forbearance treatment are
categorised as Stage 2 and subject to a lifetime loss assessment.

Forbearance may result in the value of the outstanding debt exceeding
the present value of the estimated future cash flows. This difference
will lead to a customer being classified as non-performing.

In the case of non-performing forborne loans, an individual loan
‘impairment provision assessment generally takes place prior to
forbearance being granted. The amount of the loan impairment
provision may change once the terms of the forbearance are known,
resulting in an additional provision charge-or a release of the provrsron
|n the period the forbearance is granted.

The transfer of Wholesale loans from impaired to performing status
follows assessment by relationship managers and credit. When no
further losses are anticipated and the customer is expected to meet
the loan's revised terms, any provision is written-off or released and
the balance of the loan returned to performing status. This is not
dependent on a specified time period and follows the credit risk
manager’s assessment.

Customers seeking COVID-19 related support, including payment
holidays, who were not subject to any wider SICR triggers and who
were assessed as having the ability in the medium term post-COVID-
19 to be viable and meet credit appetite metrics, were not considered
to have been granted forbearance. Refer to the Impact of COVID-19
section for further details. '
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_Credit risk continued

Asset lifetimes

The choice of initial recognition and asset duration is another critical

judgement in determining the quantum of lifetime losses that apply.

e The date of initial recognition reflects the date that a transaction (or
account) was first recognised on the balance sheet; the PD
recorded at that time provides the baseline used for subsequent
determination of SICR as detailed above. '

For asset duration, the approach applied (in line with IFRS 9
requirements) is:
o Term lending - the contractual maturity date, reduced for
behavioural trends where appropriate (such as, expected
prepayment and amortisation).

asset duration is based on behavioural life and this is normally

greater than contractual life (which would typically be overnight).

For Wholesale portfolios, asset duration is based on annual
‘counterparty review schedules and will be set to the next review
date. .

In the case of credit cards, the most significant judgement is to reflect
the operational practice of card reissuance and the associated credit
assessment as enabling a formal re-origination trigger. As a
consequence, a capped lifetime approach of up to 36 months is used
on credit card balances. If the approach was uncapped the ECL
impact is estimated at approximately £85 million (2019 — £65 million).
However, credit card balances originated under the 0% balance
transfer product, and representing approximately 14% of drawn cards
balances, have their ECL calcuiated on a behavioural life-time
approach as opposed to being capped at a maximum of three years.

The capped approach reflects NWB Group’s practice of a credit-based

review of customers prior to credit card issuance and complies with

| IFRS 9. Benchmarking information indicates that peer UK banks use
behavioural approaches in the main for credit card portfolios with

average durations between three and ten years. Across Europe,’

| durations are shorter and are, in some cases, as low as one year.

Economic loss drivers
Introduction :
The portfolio segmentation and selection of economic loss drivers for
IFRS 9 follow closely the approach used in stress testing. To enable
robust modelling the forecasting models for each portfolio segment
(defined by product or asset class and where relevant, industry sector
and region) are based on a selected, small number of economic
factors, (typically three to four) that best explain the temporal -
variations in portfolio loss rates. The process to select economic loss
drivers involves empirical analysis and expert judgement.

The most material economic loss drivers for the Personal portfolio
include the unemployment rate, the house price index and the Bank of .
England base rate.

F'or the Wholesale portfolio, in addition to interest and unemployment

rates, national GDP, stock price indices and world GDP are primary
loss drivers.
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Revolving facilities — for Personal portfolios (except credit cards),

Economic scenarios

As at 31 December 2020, the range of anticipated future economic
conditions was defined. by a ‘set of four internally developed scenarios
and their respective probabilities. They comprised upside, base case,
downside and extreme downside scenarios. The scenarios primarily
reflectéd a range of outcomes for the ‘path of COVID-19 and '
associated effects on labour and asset markets. The scenarios were
consistent with the UK-EU Trade and Cooperation Agreement and are
-summarised as follows: '

Upside — This scenario assumes a very strong recovery through 2021,

_ facilitated by a very rapid rollout of the vaccine. Economic output
regains its pre-COVID-19 peak by the end of the year. The rebound in
consumer spending from an easing in lockdown restrictions is rapid,
enabling a more successful reabsorption of furloughed labour
compared to the base case. That limits the rise in unemployment.
Consequently, the effect on asset prices is more limited compared to
the base case.

Base case — The current lockdown restrictions are gradually loosened
enabling a recovery over the course of 2021. The rollout of the '

s vaccines proceeds as planned. Consumer spending rebounds as
accumulated household savings are spent, providing support to the
recovery in consumer-facing service sectors. Unemployment rises
through to the second half of 2021, peaking at 7%, before gradually
retreating. Housing activity slows in the second half of 2021 with a very
limited decline in prices. ’

Downside — This scenario assumes the rollout of the COVID-19
vaccine is slower compared to base case, leading to a more sluggish
recovery. Business confidence'is slower to return while households
remain more cautious. This scenario assumes that the labour market
and asset market damage is greater than in the base case.
Unemployment peaks at 9.4%, surpassing the financial crisis peak and
dausing more scarring.

Extreme downside — This scenario assumes a new variant of COVID-
19 necessitates a new vaccine, which substantially slows the speed of
rollout, prolonging the recovery. There is a renewed sharp downturn in
the economy in 2021. Firms react by shedding labour in significant
numbers, leading to a very difficult recovery with the unemployment
rate surpassing the levels seen in the 1980s. There are very sharp

-.declines in asset prices. The recovery is tepid throughgut the five-year
period, meaning only a gradual decline in joblessness.

In contrast, as at 31 December 2019, NWB Group used five discrete
scenarios to characterise the distribution of risks in the economic
outlook. For 2020, the four scenarios were deemed appropriate in
capturing the uncertainty in economic forecasts and the non-linearity in
outcomes under different scenarios. These four scenarios were
developed to provide sufficient coverage across potential rises in

" unemployment, asset price falls and the degree of permanent damage
to the economy, around which there are pronounced levels of
uncertainty at this stage.

The tables and commentary below provide details of the key economic’
loss drivers under the four scenarios.

The main macroeconomic variables for each of the four scenarios
used for ECL modelling are set out in the main macroeconomlc
variables table below. The compound annual growth rate (CAGR) for
GDP is shown. It also shows the five-year average for unemployment.
and the Bank of England base rate. The House Price Inflation and
commercial real estate figures show the total change in each asset -
over five years.
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- Credit risk continued
Economic loss drivers

Main macroeconomic variables 2020 2019
. : Extreme . - .
Upside Basecase Downside downside Upside 2 Upside 1  Base case Downside 1 Downside 2
Five-year summary % % % % % ‘% % % %
UK™ o : ' Do
GDP - CAGR -3.6 - 31 .28 13 25 23 16 * 13 - 09
Unemployment - average L. 44 5.7 A 9.7 36 3.9 4.4 46 52
House Price Inflation - total change o125 7.6 44 (19.0) 224 17.6 8.3 4.0 (5.1)
Bank of England base rate - average 02 —_ {0.1) (0.5) 1.0 07 0.3 — —
Commercial real estate price - total change T 43 . 07 (12.0) © (31.5) 13.0 8.1 (1.3) (58 (15.1)
World GDP - CAGR . 3.5 34 29 " 28 39 3.3 2.8 25 --.20
20.0 ~ 300 10.0 127 14.8 30.0 297 . 127

40.0

Probability weight

Note:

(1) The five year period starts at Q3 2020 for 2020 and Q3 2019 for 2019.

UK gross domestic product .

115
105
95
Y
75 g
Q4 2019 . Q4 2020 Q4 2021 Q4 2023 Q4 2024 Q4 2025 Q4 2026
e Upside - Base — Downside Extreme Downside ) ’
N \
~
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Credit risk continued
Economic loss drivers
Annual figures

UK GDP - annual growth ‘ Extreme

Unemployment rate - annual average Extreme -
Upside Base case Downside downside Upside Base case Downside downside
N % % % % % % %. %
2020 - : - (9.3) (10 9) "(11.1) (123) 2020 4.4 44 49 54
2021 - ' 9.0 - 4.5 26 (4.6) 2021 g 5.6 6.3 -85 123
2022 ’ ' 26 4.2 4.6 6.1 2022 4.5 . 6.3 - 7.7 120
2023 ’ c. 2.2 3.2 32 4.0 2023 3.8 5.5 |6.7 9.0
2024 ’ 23 - 28 31 23 2024 3.8 5.1 6.2 7.5
- 2025 2.3 24 - 2.6 2.3 2025 ‘. . 3.9 5.1 .6.2 - 7.3
House Price Inflation - four quarter growth Extreme Commercial real estate price - four quarter growth - Extreme
Upside Base case Downside downside Upside Base case Downside downside
L % - % % % % % % ‘%
2020 P 2.7 1.5 (1.8) . (5.2) 2020 (7.7) (9.5)° (16.6) (21.4)
2021 . 2.2 (3.0) - (7.4) (26.9) 2021 2.6 (2.6) . (15.9) (26.6)
2022 . 1.7 3.6 - 6.5 51 2022 0.3 57 10.8 3.2
2023 2.2 22. 4% 5.0 2023 0.4 (0.4) 3.2 3.2
2024 ’ 2.8 2.8 28 5.6 2024 1.2 0.4 1.6 - 3.2

2025 1.2 1.2

2025 . © 31 3.1 31 3.1-

Worst points

1.2 1.2.

The worst points refenl to the worst four-quarter rate of change for GDP, House Price Inflation and commercial real es(ate price.and the worst

quarterly figures for unemployment between 2020 and 2025.

3

31 December 2020

31 December 2019 ,

. . "Extreme
Upside* Base case Downside downside Downside 1 Downside 2
UK % % % % % %
GDP (year-on year) (21.5) (21.5) . (21.5) (21.5) © (0.2) (1.8)
Unemployment 5.9 7.0 9.4 13.9° 4.9 5.5
House Price Inflation (year-on-year) 14  (3.6) (11.2) (29.8) (3.5) (8.4)
Commercial real estate price (year-on-year) (7.7) (12.3) (29.7) (41.1) (8.2) (12.6)
Peak (Q3 2020) to trough 31 December 2020
. .Extreme
. . , Upside Base case _Downside  downside
UK . % % % %
GDP - ‘ - -{1.8) (5.1) (10.4)
House Price Inflation . —_ (3.6) (11.2) (32.0)
Commercial real estate price (3.4) (10.1) - (28.9) (40.4)
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‘Crednt risk continued

Probability weightings of scenarios

NWB Group’s approach to IFRS 9 multiple economic scenanos (MES)
involves selecting a suitable set of discrete scenarios to characterise
the distribution of risks in the economic outlook and assigning
appropriate probability weights. The scale of the economic impact of
COVID-19 and the range of recovery paths necessitates a change of
approach to assigning probability weights from that used in recent
updates. Previously GDP paths for NWB Group's scenarios were
compared against a set of 1,000 model runs, following which a
percentile in the distribution was established that most closely
corresponded to the scenario. This approach does not produce
meaningful outcomes in the current circumstances because GDP is
highly volatile and highly uncertain.

Instead, NWB Group has subjectively applied probability weights,
reflecting internal expert views. The probability weight assignment was
judged to present good coverage to the central scenarios and the
potential for a far more robust recovery on the upside and
exceptionally challenging outcomes on the downside. A 20% weighting
was applied to the upside scenario, a 40% weighting applied to the
base case scenario, a 30% weighting applied to the downside scenario
and a 10% weighting applied to the extreme downside scenario. NWB
Group judged a downside-biased weighting as appropriate given the
risk to the outlook posed by the numerous factors influencing the path
of COVID-19, the rollout of the vaccine and the pace at which social
distancing restrictions can be relaxed.

Use of the scenarios in Personal lending

| Personal lending follows a discrete scenario approach which means

that for each account, PD and LGD values are calculated as
probability weighted averages across the individual, discrete economic
scenarios. The PD values for each discrete scenario are in turn
calculated using product specific econometric models that aggregate
forecasts of the relevant economic loss drivers into forecasts of the
exogenous component of the respective PD models (refer to IFRS 9
ECL model design principles).

Use of the scenarios in Wholesale lending

The Wholesale lending methodology is based on the concept of CCls.
The CCls represent, similar to the exogenous component in Personal,
all relevant economic loss drivers for a regionfindustry segment
aggregated into a single index value that describes the loss rate
conditions in the respective segment relative to its long-run average. A
CCl value of zero corresponds to loss rates at long-run average levels,
a positive CCI value corresponds to loss rates below long-run average
levels and a negative CCl value corresponds to loss rates above long-
run average levels.

The four economic scenarios are translated into forward-looking
projections of CCls using a set of econometric models. Supsequently
the CClI projections for the individual scenarios are averaged into a
single central CCl projection according to the given scenario
probabilities. The central CCl-projection is then overlaid with an
additional mean reversion assumption, i.e. that after one to two years
into the forecast horizon the CCI gradually revert to their long-run
average of zero.

Finally, ECL is calculated using a Monte Carlo approach by averaging
PD and LGD values arising from many CCI paths simulated around
the central CCI projection.

The rationale for the Wholesale approach is the long-standing
observation that loss rates in Wholesale portfolios tend to follow
regular cycles. This allows NWB Group to enrich the range and depth
of future economic conditions embedded in the final ECL beyond what
would be obtained from using the discrete macro-economic scenarios
alone.

Business banking‘ while part ot the Wholesale segment, for reporting
purposes, utilises the Personal lending rather than the Whoiesale
lending methodology

¥
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UK economic uncertainty

Treatment of COVID-19 relief mechamsms

Use of COVID-19 relief mechanisms (for example, payment hohdays
CBILS and BBLS) will not automatically merit identification of SICR

"and trigger a Stage 2 classification in isolation. However, a subset of

Personal customers who had accessed payment holiday support, and
where their risk profile was identified as relatively high risk were
collectively migrated to Stage 2 (if not already captured by other SICR
criteria).-

For Wholesale customers, NWB Group continues to provide support,
where appropriate, to existing customers. Those who are deemed
either (a) to require a-prolonged timescale to return to within NatWest
Group's risk appetite, (b) not to have been viable pre-COVID-19, or (c)
not to be able to sustain their debt once COVID-19 is over, will trigger
a SICR and, if concessions are sought, be categorised as forborne, in
line with regulatory guidance.

As some of the government support mechanisms conclude, NWB
Group anticipates further credit deterioration in the portfolios. There
are a number of key factors that could drive further downside to
impairments, through deteriorating economic and credit metrics and ’
increased stage migration as credit risk increases for more customers.
A key factor would be a more adverse deterioration in GDP and

-unemployment in the economies in which NWB Group operates, but

also, among others:

e The timing and nature ofgovernmental exit pIans from lockdown,.
notably in the UK, and any future repeated lockdown requirements.

e The progress of COVID-19, with potential for changeé in
worker/consumer behaviour and sickness levels.

e The efficacy of the various government support initiatives in terms
of their ability to defray customer defaults is yet to be proven,
notably over an extended period.

o Any further damage to certain supply chains, most notably inthe
case of any re-tightening of lockdown rules but also delays caused
by soc?al distancing measures and possible export/import controls.

e _The level of revenues lost by corporate clients and pace of
recovery of those revenues may affect NWB Group's clients’ ability
to service their borrowing, especially in those sectors most
exposed to the impacts of COVID-19.

e Higher unemployment if companies fail to restart jobs after periods
of staff furlough.

This could potentially lead to further ECL increases. However, the
income statement impact of this will be mitigated to some extent by the
forward-looking provisions taken as at 31 December 2020.

Model monitoring and enhancement

The abrupt and prolonged interruption of a wide range of economic
activities due to COVID-19 and the subsequent government ’
interventions to support businesses and-individuals, has resulted in
patterns in the data of key economic loss drivers and loss outcomes,
that are markedly different from those that NWB Group's models have
been built on. To account for these structural changes, model
adjustments have been applied and model changes have been
implemented. ‘

Government support :

Most notably as a result of various government support measures, the
increase in model-predicted defaults caused by the sharp contraction
in GDP and consumer spending in Q2 2020 has to date, not

‘materialised.

Accordingly, model-projected default rates in Wholesale and Personal
have been adjusted by introducing lags of up to 12 months. These lags
are based partly on objective empirical data (i.e. the absence of
increases in realised default rates by the reporting date) and partly
judgmental, hased on the extension of government support measurec
into 2021 and their expected effectiveness.

In Wholesale lending, most importantly business and commercial
banking, model-projected default rates have also been scaled down
based on the expectation that credit extended under various ’
government support loan schemes will allow many businesses, not
only to delay, but to sustainably mitigate their default risk profile.
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Credit risk continued

Extreme GDP movements - Wholesale only

Due to the specific nature of COVID-19, GDP year-on-year
movements in both directions are extremely sharp, many multiples of
their respective extremes observed previously.

This creates a risk of overstretched, invalid extrapdlations in statistical
models. Therefore, all Wholesale econometric models were updated to
make them robust against extreme GDP movements by capping
projected CCl values at levels corresponding to three times the default
rates observed at the peak of the global financial crisis and using
quarlerly averages rather. than spot values for CCI projections.

Industry sector detail - Wholesale only

The economic impact of COVID-19 is highly dlfferentlated by industry
sector, with hospitality and other contact-based leisure, service, travel
and passenger transport activities significantly more affected than the
overall economy. On the other hand, the corporate and commercial
econometric forecasting models used in Wholesale are sector )
agnostic. Sector performance was therefore monitored throughout the
year and additional adjustments were applied when PDs were deemed
inconsistent with expected loss dutcomes at sector level. No such
interventions were necessary at the year end.

- Scenario sensitivity — Personal only

For the Personal lending portfolio, the forward-looking components of
the IFRS 9 PD models were modified, leveraging existing econometric
models used in stress testing to ensure that PDs appropriately reflect

the forecasts for unemployment and house prices in partjcular.

All in-model adjustments described have been applied by correcting

‘the PD and LGD estimates within the core ECL calculation process

and therefore consistently and systematically inform SICR
identification and ECL measurement. .

Additionally, post model ECL adjustments were made in Personal to
ensure that the ECL was adjusted for known model over and under-
predictions pre-existing COVID-19, pending the systematic re-
calibration of the underlying models.

Government guarantees
During 2020, the UK government launched a series of temporary

_schemes designed to support businesses deal with the impact of.

COVID-19. The BBLS, CBILS and CLBILS lending products are

- originated by NatWest Group but are covered by government

guarantees. These are to be set against the outstanding balance of a
defaulted facility after the proceeds of the business assets have been
. applied. The government guarantee is 80% for CBILS and CLBILS and

 100% for BBLS. NatWest Group recognises lower LGDs forthese

lending products as a result, with 0% applied to the government
guaranteed part of the exposure.

Notwithstanding the government guarantees, NatWest Group's
measurements of PD are unaffected and NatWest Group continues to
move exposures to Stage 2 and Stage 3 where a significant
deterigration in credit risk or a default is identified.
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Measurement uncertai